Scanpower Limited
Pricing Methodology Disclosure
for prices effective 1 April 2022 to 31 March 2023

Tēnā koutou, tēnā koutou, tēnā tatou katoa
We are pleased to present our Pricing Methodology Disclosure for prices effective
1 April 2022 to 31 March 2023 (the Pricing Methodology).
This year we have taken our first step in our 5-year journey to cost-reflective pricing. From
1 April 2022, we are moving to a pricing approach that better reflects the way consumers
utilise our network. We are making changes because we believe that a capacity-based
approach is more cost-reflective and efficient than our current consumption-based approach.
Figure 1 below shows the high-level timeline of our 5-year journey to cost-reflective pricing.
Figure 1: High-level timeline of our 5-year journey to cost-reflective pricing

Over the next five years, we intend to transition our pricing gradually and carefully so that the
changes to prices are effective and appropriate in avoiding—
‘…overinvestment by the consumer in technologies to avoid network charges,
shifting costs onto other consumers; and unnecessary network
investments.’1
Consumers will be at the front of our minds as we take our transitional journey. We will not
lose sight of our community ownership, aims, objectives, or the impact of changes to prices
on consumers.

1

Electricity Authority, More efficient distribution network pricing – principles and practice, Decision paper,
4 June 2019 (the Decisions Paper), Executive summary at page ii.
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Purpose Statement
The purpose of this Pricing Methodology is to outline the approach used by us in setting our
prices for electricity distribution lines services effective 1 April 2022 and ending 31 March
2023 (the pricing year).
Before 1 April each year, we publish our Pricing Methodology, as is required by section 2.4
Pricing and Related Information of the Electricity Distribution Information Disclosure
Determination 2012 (the ID Determination).
Our goal, every pricing year, is to set prices that signal the efficient use of our electricity
distribution network (the network) for the long-term benefit of consumers. We will signal the
efficient use of our existing network through our prices and reflect the costs of future
investments to our network. Efficient pricing is particularly important as New Zealand
embarks on its journey to be carbon zero by 2050.

Pricing Methodology Overview
To demonstrate compliance with the ID Determination and the realisation of our goal, we
have structured our Pricing methodology to include:
 a description of the methodology we used to calculate our network prices, including:
-

the details of the Revenue Requirement to be recovered from consumers over the
pricing year.

-

the Target Revenue to be collected from each consumer group.

-

an outline of how we have determined our consumer pricing groups.

-

an outline of how we assign consumers to our consumer groups.

-

how costs and revenues are allocated to each price category.

-

discussion of consistency (or otherwise) with the Electricity Authority’s Pricing
Principles.

 an explanation of the longer-term pricing strategy (5 years) and any expected, significant
changes.
 a description of our approach to non-standard contracts and pricing relating to distributed
generation.
 disclosure of our capital contribution policy.
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1. Introduction
1.1 Who is Scanpower Limited?
Scanpower is an electricity distribution company. We own and operate a network of power
lines and cables that deliver electricity to homes, businesses, and industrial consumers across
the northern Tararua district of New Zealand.
As shown in Figure 2 below, our role is to take supply of electricity from the national grid and
deliver it to homes and businesses is our supply area, on behalf of electricity retailers. We
charge retailers on an aggregated basis for providing this service.
Figure 2: Electricity Supply Chain Infographic

We connect to the national electricity transmission grid operated by Transpower at Woodville
and Dannevirke substations. Our network covers a geographic area of 2,500 square
kilometres and supplies 6,700 customer connections with electricity. Our objective is to do
this in a safe, reliable, and affordable manner.

1.2 Scanpower is owned by the community that we serve
The Scanpower Customer Trust holds 100% of the shares in Scanpower Limited on behalf of
customers connected to our network. Our Trustees are elected on a triennial basis to
represent those customers' interests and drive the company's direction via an annual
Statement of Corporate Intent and the appointment of a board of directors.
Every year, we endeavour to include an annual network discount as part of our pricing
structure. This is intended to reflect our community ownership and is a driver of our
commitment to managing our network efficiently for the long-term benefit of consumers.

1.3 Electricity distribution services are regulated
The approach we take to setting our prices is influenced by various regulatory requirements
administered by the Commerce Commission (the Commission) and the Electricity Authority
(the Authority).
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Electricity distribution is a regulated service2 under Part 4 of the Commerce Act 1986
(the Act) and is subject to economic regulation from the Commission.



As an electricity distributor3 under the Electricity Act 1992, we are a participant4 in the
New Zealand electricity market and subject to market regulation by the Authority.

The Commission uses information disclosure regulation 5 to measure our performance
annually. This Pricing Methodology is written to meet the requirements of clause 2.4—Pricing
and Related Information of the ID Determination. Appendix A lists the requirements we must
meet and describes how we have met those.
The Authority developed Pricing Principles6 to drive efficient pricing in particular with a view
to:


signal the economic costs of network use at a point in time or place; and



recover any shortfall in target revenue in a way that least distorts network use.

In December 2021, the Authority released its Second Edition, Practice Note 7 , to assist
distributors with applying the Pricing Principles. We have adopted the Authority’s guidance
to the fullest extent practicable when setting our prices. Appendix B lists the Pricing Principles
and describes how we meet these.
Part 6 of the Code, administered by the Authority, sets the framework that enables the
connection of distributed generation to our network. Our approach to setting prices is an
enabler, not a barrier, for distributing generation connections to our network. We discuss our
approach to distributed generation in section 4.9 on page 24 of this Pricing Methodology.
The low fixed charge regulations8 require us to offer primary residents a low fixed charge tariff
option. We have set our prices to apply the low fixed charge regulations to all domestic
consumers. More discussion about our approach to meeting the low fixed charge regulations
can be found in section 4.2 on page 21 of this Pricing Methodology.

1.4 Contributing to New Zealand’s decarbonised future
We are committed to making a positive contribution to the successful delivery of
New Zealand’s zero-carbon future. In January 2021, He Pou a Rangi, the Climate Change
Commission, released its vision of a—

2

3
4
5
6
7
8

Commerce Commission, Electricity Distribution Services Input Methodologies Determination 2012,
consolidating the principle determination and all amendments as of 20 May 2020 (the Input
Methodologies), clause 1.1.4.
Electricity Act 1992, clause 2.
Electricity Authority, Electricity Industry Participation Code 2010 (the Code), clause 1.1.
Section 54F of the Act
Electricity Authority, 2019 Distribution Pricing Principles, 25 July 2019 (the Pricing Principles).
Electricity Authority, Distribution Pricing: Practice Note, December 2021 (the Practice Note).
Electricity (Low Fixed Charge Tariff Option for Domestic Consumers) Regulations 2004 and Electricity (low
Fixed Charge Tariff Option for Domestic Consumers) Amendment Regulations 2021.
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‘thriving, climate-resilient and low emissions Aotearoa where our children thrive.’9
This aspirational report calls for a transformational and lasting change across society, with a
strong economic focus on reducing emissions at the source. The Climate Change Commission
considers that transport and industrial heat electrification will considerably contribute to New
Zealand realising its carbon zero targets by 2050.
Transpower’s long-term strategic plan Whakamana I Te Mauri Hiko predicts that demand for
electricity could double by 2050. If this assumption is correct, we could see an additional 16
megawatts of load added to our network. The load growth is substantial and represents
significant challenges. Not least of all, the need to spend capital upfront to offset future
security of supply risk with no guaranteed return on investment, i.e., when installing
additional capacity in advance of its utilisation.
Even though we are one of the smaller networks operating in a predominantly rural area, we
have an important role in delivering New Zealand’s decarbonised future. We are committed
to managing and operating our network to deliver electricity safely and reliably that meets
consumers' expectations now and in a decarbonised future.
Efficient pricing gives us the foundations for success in our commitment to support New
Zealand’s decarbonised future by signalling the impact of network use on consumers today
and in the future.

1.5 Our Network Characteristics
Our current load profile is relatively flat. Figure 3 below shows the daily maximum and
minimum demands at the Dannevirke and Woodville grid exit points from 1 January 2021 to
31 December 2021.
The current utilisation of our feeders is at 50% capacity or less.


Table 1 below summarises the key details of each of the eight 11kV feeders supplied
from the Dannevirke grid exit point (GXP).



Table 2 below summarises the key details of each of the three 11kV feeders supplied
from the Woodville GXP.

9

He Pou a Rangi, Climate Change Commission, 2021 Draft Advice for Consultation, 31 January 2021, Vision—
on page 9.
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Figure 3: Load profile Curves – Dannevirke and Woodville Points of Supply

Table 1: Dannevirke Feeder Data
Feeder Name

Description

Rating

Max Load

Pacific

Rural feeder, mainly servicing industrial load

4.4MW

1.6MW

Weber

Long Rural feeder servicing eastern extremity

4.4MW

2.2MW

Adelaide Rd

Urban feeder into Dannevirke

4.4MW

2.7MW

East

Urban feeder into Dannevirke

4.4MW

2.0MW

Central

Urban feeder into Dannevirke

4.4MW

1.5MW

Rural/Lifestyle/Urban feeder supplying Alliance

4.4MW

2.4MW

Southern rural area feeder

4.4MW

1.2MW

Rural feeder supplying Norsewood/Ormondville

4.4MW

2.1MW

Mangatera
Te Rehunga
North

Table 2: Woodville Feeder Data
Feeder Name

Description

Rating

Max Load

Town 1

Urban feeder into Woodville/Eastern rural area

4.4MW

1.1MW

Town 2

Urban feeder into Woodville/Western rural area

4.4MW

1.0MW

Country

Rural feeder supplying areas outside of Woodville

4.4MW

1.0MW
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Many networks experience constraints during the winter and summer peaks. Some networks
can be very ‘peaky,’ which means the constraint is sharp and short during the peak periods.
A network may need to be augmented to address these seasonal constraints and maintain
75% headroom during these peak periods.
Figure 4 shows sufficient capacity to manage our network's winter and summer peaks.
Accordingly, we do not need to augment our network to ensure the security of supply to
support the current load or up to a ~50% growth in future load.
Figure 4: Typical Daily Load Profile Dannevirke and Woodville – Winter/Summer

The current network spare capacity makes us an unconstrained network with sufficient
existing capacity to absorb the predicted increases in demand driven by decarbonisation in
the short to medium term.
We have spare capacity at the system level because the network has been experiencing
negative growth over the past ten years. Load demographics are changing to lower
consumption with more peaky and seasonal demand profiles. At a transmission level, the
long-term (10 years) load growth trend (12 months rolling average) has been declining both
in terms of maximum demand (kW) and consumption (kWh).
The decline in demand has a stepped characteristic, as shown in Figure 5, indicating sufficient
headroom on our network. This additional headroom has emerged due to industrial
consumers closing down, modernising, or relocating to other parts of New Zealand.
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Figure 5: Non-Coincident Maximum demand Trend
Scanpower Non-Coincident Maximum Demand (kW) History (April 2005 to January 2022)
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We consider the decline in growth from industrial consumers to be short-term. The spare
capacity will be utilised in the medium to long-term to meet the growth driven by
decarbonisation activities such as the electrification of transport and industrial heat
processes.
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2. Our pricing aims and objectives
We aim to set prices that are efficient and appropriate. Each pricing year, we assess our prices
against the Authority’s measure of efficient pricing to ensure that:
(i)

we signal the economic costs of supply on our network; and

(ii)

where a revenue shortfall occurs, we recover that shortfall in a way that least distorts
network use.

We measure appropriately against the need to provide sufficient revenue to recover our
costs, including pass-through and recoverable costs, cost of capital, and the maintenance and
operation of our network.
With these aims in mind, we set prices so as to:


establish a fair range of changes.



allocate our cost to serve fairly between user groups.



appropriately recover our pass-through costs (i.e., rates and levies) and recoverable costs
(i.e., transmission charges).



pay an agreed level of network discount to customers.



provide appropriate demand-based pricing signals when necessary.



avoid bill shock where possible by having a pricing approach that is certain, transparent,
and understandable.



offer pricing that, when annual discounts are taken into account, is comparable to other
electricity distributors.



be consistent with the intent of the Pricing Principles.

In delivering on our aims and objectives, our pricing approach is subject to three inherent
limitations, including:


the need to comply with regulatory requirements relating to fixed daily charges under the
current low fixed charge regulations.



a requirement (specified by the owners, the Scanpower Customer Trust) to offer uniform
(i.e., non-differentiated pricing) to urban, rural, and remote consumers within the supply
area.



a lack of ability to control how prices are passed onto consumers by their respective
electricity retailers.
Despite the inherent limitations faced, we are committed to evolving our pricing approach
to better meet the Pricing Principles and have used the Authority’s Practice Note to guide
our transitional journey.
Page 12 of 65

3. Implementing future prices
3.1 Future Pricing
Over recent years, we have evaluated our existing pricing approach against other pricing
options. The impetus for our review has been part of an industry-wide initiative led by the
Authority, which wants electricity distributors to adopt cost-reflective and efficient
distribution pricing structures quickly.

3.2 What is the problem the Authority wants to solve?
Electricity distribution is predominately a fixed-cost business. However, legacy pricing
approaches mean most, including us, recover a high proportion of target revenue using
variable charges, usually via a ‘per kWh’ price. The problem with this historical approach is
that prices do not generally reflect the economic costs of providing network services, which
creates inefficiency and poor outcomes—
‘…overinvestment by the consumer in technologies to avoid network
charges, shifting costs onto other consumers; and unnecessary network
investments.’10
Our current approach is consumption-based because the consumers' bill is largely determined
by how much energy is consumed. Using a consumption-based approach means revenues are
recovered mostly through the consumption charges even though our costs are largely fixed.
We recognise that a consumption-based approach does not align with efficient pricing to the
extent envisioned by the Authority. We assume that this is the primary driver of our score of
only 1.7 in the Authority’s 2021 Pricing Scorecards assessment scores11.

3.3

Roadmap of our 5-year journey to cost-reflective pricing

In our 2021 Pricing Methodology,12 our 5 Year Pricing Strategy outlined the problem definition
and flagged our intention to move towards a capacity-based pricing approach, whereby fixed
charges would be based on a nominated capacity choice at an installation level, based on fuse
size and number of available phases.
In this pricing year, the first year of our five year plan, we have transitioned all commercial
connections onto such a capacity-based pricing approach. Industrial connections are already
charged on an installed capacity basis.

10

11
12

Electricity Authority, More efficient distribution network pricing – principles and practice, Decision paper,
4 June 2019 (the Decisions Paper), Executive summary at page ii.
Electricity Authority, Distribution Pricing Scorecards 2021, Information paper, Table 1.
Scanpower Limited, Pricing Methodology Disclosure for Pricing Effective 1 April 2021 to 31 March 2022,
from page 15.
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The five year phase-out of the low fixed charge regulations means we cannot evolve our pricing approach for domestic connections in a single
pricing year. We have started our journey in this pricing year and will evolve our prices to become more cost-reflective over the next five years
to 1 April 2027. Our 5-year pricing strategy is visualised in Figure 6 visualises below.
Figure 6: Roadmap of our 5-year journey to cost-reflective pricing

Consumer Group Description
Transition the cents per day rate as per the
Amendment Regulations 2021
Domestic
Consumers

Transition the fixed vs. variable split

2022/23

2023/24

replace 15₵ wi th 30₵

replace 30₵ wi th 45₵

11% fi xed / 89%

Audit all domestic connections and
confirm consumer needs at the connection
Transition to capacity-based pricing

2024/25
repl ace 45₵ wi th 60₵

2025/26

2026/27

replace 60₵ wi th 75₵

repl ace 75₵ wi th 90₵

LFC pha sed out

70% fi xe d / 30%

100% fi xed / 0% va riable

Tra ns ition the fixed vs. va riable split while mitigating the ri sk of bill shock to
Conduct a physical audit of all domestic connections on the network

Cha nge basis of fixed
dai ly charge to per kVA

Commercial
Consumers

Industrial
Consumers

Ra ti onalise C1, C1.2,
C1.5, a nd C5
connections i nto a
s ingle group
Conduct a physical audit of all commercial connections on the network

Influence consumer utilisation of the
network

Information Brochure

Transition the fixed vs. variable split

31% fi xed / 69%

Rationalise prices

Tra nsition to use-based

Explore the introduction of a peak ca pacity charge
i f cons traints develop on the network

Wi thdraw Maximum
dema nd charges

Rationalise prices

Future Pricing

Di rect consumer engagement through public forums, one-on-one meetings, and education programme
Tra ns ition the fixed vs. va riable split while mitigating the ri sk of bill shock to
cons umers

Wi thdraw Maximum
demand charges

Influence consumer utilisation of the
network

80% fi xe d / 20%

100% fi xed / 0% va riable

Explore the introduction of a peak ca pacity charge if
cons traints develop on the network
Di rect consumer engagement through one-on-one meetings and education programme

Transition the fixed vs. variable split

62% fi xe d / 38% variable

Tra nsition the fixed vs. variable split while mitigating the ri sk of bill shock to

Miscellaneous Transition the fixed vs. variable split

95% fi xe d / 5% va ri able

100% fi xed / 0%

80% fi xe d / 20%

100% fi xed / 0% va riable
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By 1 April 2027, our pricing goals are to:


Work through the phase-out of the low fixed charge regulations and incrementally
increase the proportion of fixed charge revenue recovered from domestic connections,
moving from a fixed / variable split in this pricing year of 11%/89% to 70%/30%.



Progressively increase the proportion of fixed charge revenue recovered from commercial
and industrial customers so as to achieve a fixed / variable split of 80%/20%.

Beyond this, provided peak demands do not reach levels that require a price signal, we will
move towards our ultimate goal of 100% fixed charge revenue recovery.

3.4

Implement Gradually and Carefully

Unfortunately, we cannot move to capacity-based pricing for all consumers from 1 April 2022.
Practicalities necessitate that we transition the change in our pricing approach over five years
to execute the change effectively and appropriately.
3.4.1

What aspects of our pricing have not changed

We have decided to continue applying a uniform delivery charge for the foreseeable future.
While we calculate locational prices and prices for both distribution and transmission, we
have decided to apply a uniform delivery charge that is indifferent of location and inclusive of
both distribution and transmission prices.
We do calculate granular prices; however, applying those prices would add significant costs
to billing without a discernible benefit to consumers. Accordingly, the cost vs. benefits does
not support us moving away from uniform delivery charges for this pricing year.
More information on our approach to setting uniform delivery charges can be found in
subsection 6.2.1 on page 35 of this Pricing Methodology.
We have decided to continue calculating the variable kWh charges for mass-market
consumers 13 based on grid exit point (GXP) volumes (known as ‘GXP pricing’). We bill
consumers by:


reconciling consumption (i.e., kWh) to the GXP volumes



adjusting metered loads by the appropriate loss factor to arrive at the chargeable GXP
volumes



washing-up monthly kWh volumes in line with reconciled GXP data issued by the market
reconciliator (i.e., total billed kWh volume will equal reconciled GXP volumes)



charging variable charges not directly attributable to a consumer grouping at the Standard
Non-domestic (i.e., C1) customer prices.

13

Mass market consumers include all consumers in the Standard Domestic and Standard Non-domestic
consumer groups.
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We will continue to adjust consumption data by the appropriate loss factor to arrive at billable
volumes for the foreseeable future. More information on the relevant loss factors for the
1 April 2022 pricing year can be found in section 4.8 from page 24 of this Pricing Methodology.
To minimise the complexity and cost of our monthly billing process, we intend to continue
using GXP pricing. The cost of changing our billing approach to be based on consumption at
the individual ICP level (known as ‘ICP billing’) would be significantly higher than the cost of
our current billing approach. We do not believe that consumers will be correspondingly better
off it we were to change our billing approach at this time.
Before the start of each pricing year, we will research alternative billing approaches available
to us. We will reassess our cost-benefit analysis to reconsider our decision to continue using
uniform and GXP pricing when it becomes appropriate to do so.
3.4.2

What changes have we made for 1 April 2022

We have started our journey by making several fundamental but small changes to our prices
effective 1 April 2022, the first transitional year. The changes we have made to our pricing
approach are listed in Table 3.
Table 3: Summary of the changes made to our pricing approach effective 1 April 2022
Consumer Group
Domestic

Description of the changes made effective 1 April 2022
The residential fixed daily supply charge will increase from 15 cents to 30
cents from 1 April 2022. We intend to move to a fixed installed capacity
charge by 1 April 2027. To support a smooth transition to a fixed installed
capacity charge, we will conduct a staged process, including comprehensive
communication and education program for domestic consumers and an
audit of all current connections in the D1 Standard Domestic Category.
For 1 April 2022, we have transitioned the fixed/variable split from a 4%
fixed/96% variable split to an 11% fixed/89% variable split. We were able
to make this change by:




making small immaterial changes to our pricing methodology
avoiding perverse impacts on consumers
remaining compliant with the low fixed charge regulations.

Over the next five years, we will transition the fixed/variable split towards
a higher proportion of our costs recovered through a fixed charge. We will
do so to the extent permissible each year under the transitional
arrangements of the low fixed charges regulations. After 1 April 2027, we
will increase the proportion of costs recovered through fixed charges to a
fully cost-reflective level.
Commercial

From 1 April 2022, the fixed daily supply charge applying to commercial
consumers will transition from a ‘per ICP per day’ charge to a ‘per chargeable
capacity kVA per day’ charge. The change in the basis of the fixed charge from
per day to per kVA better reflects commercial connections’ utilisation of the
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Consumer Group

Description of the changes made effective 1 April 2022
network than a per ICP basis does, i.e., we are shifting the fixed daily supply
charge from a consumption-based to a capacity-based pricing approach.


Aggregate the commercial consumer groups C1, C1.2, and C1.5 into a
single C1, Standard Non-domestic Category by withdrawing the C1.2 and
C1.5 categories from 1 April 2022.



Change the fixed daily supply charge (per day) for the C1 consumer group
to a fixed daily supply charge (per day, per assessed kVA installed
chargeable capacity kVA).



To reflect the change in the basis of the fixed daily charge, we have
changed the Code for the fixed daily supply charge:
- C1, Standard Non-domestic from 40 to 41
- C3, Standard Commercial from 50 to 51
- C4, Large Commercial from 60 to 61
- C6, Industrial from 71 to 81



Supply Traders with the assessed installed capacity for each consumer in
the C1 consumer group.



Changes to the C3 Commercial category include:
- withdraw the maximum demand charge (June, July, August – peak
kVA)
- a name change from Category 3 Non-domestic Option to Standard
Commercial Category.
- withdraw the maximum demand charge (Junes, July, August —
peak kVA) charge from the C4 Commercial category.
- roll consumers in the Category 5 Non-domestic / Commercial
Category (i.e., C5) into the C4 consumer group.
- transition the fixed/variable split from 14% fixed/86% variable split
to average 37% fixed/63% variable split.

Industrial

Industrial will move to a use-based approach effective 1 April 2022. Our
network is unconstrained, and there is no congestion accordingly, cost
recovery through fixed charges for our most elastic consumers is appropriate




Retain the price categories:
-

fixed monthly supply charge ($/kVA/month)

-

variable network charge (day units per kWh)

-

variable night charge (night units per kWh).

Withdraw the maximum demand charges (June, July, August – peak kVA).
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Consumer Group

Miscellaneous

Description of the changes made effective 1 April 2022


Change the name of the C5 Commercial category from Category 5 Nondomestic Option to Standard Industrial.



Change the name of the C6 Commercial category from Category 6 Nondomestic Option to Large Industrial.



Transition the fixed/variable split from 14% fixed/86% variable split to
70% fixed/30% variable split.

Approach to setting Miscellaneous Supplies charges will remain unchanged
for 1 April 2022.

Delivery charges effective 1 April 2022 and a comparison with the delivery charges effective
1 April 2021 is included in Appendix C.

3.5 Changes to the low fixed charge regulations have been an enabler
In mid-September 2021, the Minister of Energy announced that the low fixed charge
regulations would be phased out over five years. The announcement allowed us to change
our pricing approach for network changes effective 1 April 2022.
On 29 November 2021, the Electricity (Low Fixed Charge Tariff Option for Domestic
Consumers) Amendment Regulations 2021 was enacted. The amendment regulations phase
out the low fixed charges over five years and allow the regulated distributor tariff option to:
Year 1, replace 15 cents with 30 cents — 1 April 2022 to end of 31 March 2023
Year 2, replace 30 cents with 45 cents — 1 April 2023 to end of 31 March 2024
Year 3, replace 45 cents with 60 cents — 1 April 2024 to end of 31 March 2025
Year 4, replace 60 cents with 75 cents — 1 April 2025 to end of 31 March 2026
Year 5, replace 75 cents with 90 cents — 1 April 2026 to end of 31 March 2027
The regulations will be revoked on 1 April 2027.
The low fixed charge regulations have inherent limitations to our transition to cost-reflective
pricing. Domestic consumers are cross-subsidised by consumers in the commercial and
industrial categories. Based on social-economic equity considerations, the historical crosssubsidisation was appropriate. However, decarbonisation is a disruptor. The increased
demand from domestic consumers as they electrify transport is likely to require a step-change
the investment, making now the right time to unwind these historical cross-subsidisations
and evolve our pricing approach to set more cost-reflective prices.
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3.6 Consumer Impact
We are mindful that a change in pricing approach can impact consumers differently. There is
the potential that some consumers will be better off under capacity-based pricing in the short
term, and some will be worse off. Over the longer term, consumers will pay their true costs
to serve because prices are efficient. Efficient prices send the right signals and reduce the
overall costs to serve all consumers (compared to the costs that would have arisen had
inefficient prices driven up the costs to serve).
Perverse year-on-year outcomes must be mitigated to the fullest extent practicable.
Otherwise, we risk sending the wrong signals to consumers and encouraging inefficient
network use, thereby driving up costs. More details on our approach to smoothing prices can
be found in subsection 6.2.4 on page 37 of this Pricing Methodology.
The changes to this pricing year's low fixed charge regulations resulted in a 100% increase to
domestic consumers' fixed daily charges. We considered it fair and reasonable to start
transitioning prices so that domestic consumers pay more of their true cost to serve in this
pricing year, and avoided bill shock from a sudden and unexpected increase in price by
keeping variable prices unchanged. The impact on annual charges for a typical residential
connection was an increase of +$54.75 or +4%.
The impact on the average commercial connection was +$101 or +2% per annum, and +$6,106
or +4% for Industrial connections. Our impact analysis indicated that the change to a capacitybased approach impacted connections with mismatched connection capacity and usage
profiles the most. This is not a perverse outcome as we intend to send a powerful signal to
the consumers on our network that are best placed to effect change.
Commercial and Industrial consumers can affect their lines charges by right-sizing their
connection to meet their individual needs. We conducted a desktop audit of connected
capacity on our network. It appears that several connections have installed capacity that is
greater than their current needs. Oversized connections can be historical, i.e., due to
connected load that had since been reduced when pumps, machinery, and other connected
loads were replaced with newer, more energy-efficient equipment at the connection.
Any consumer who thinks they might have a larger connection than what they currently need
or are likely to need in the future should consider applying to downgrade the connection. A
connection downgrade can be as simple as changing the fuses and performed on request.
Our network charges make up approximately 30% of consumers’ total electricity bills. The
other 70% comprises electricity generation charges, retailer charges, levies, and GST. We have
no control over how retailers pass our network charges on to consumers. Questions about
how the changes to our network charges will affect a consumer's total electricity bill are
better directed to that consumer's electricity retailer.
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4. Standard Connection Contract
We supply electricity distribution services to consumers via Traders (e.g., Contact,
Trustpower, Mercury, etc.) under the terms in our Use of System Agreement, our standard
connection contract. This is based on the industry-developed default distribution agreement.

4.1 How we assign consumers to Consumer Groups
Consumers are assigned to one of four consumer groups based on the consumer’s utilisation
of our network. Revenue is recovered from consumers using a mix of fixed and variable prices.
Figure 7 shows the consumer groups and network charge categories effective 1 April 2022.

Figure 7: Consumer groups and network charge categories effective 1 April 2022

Table 4 below lists the consumer groups in the pricing year, the number of connections in
each, and the proportion of fixed versus variable forecast revenue collected from each.
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Table 4: Consumer grouping for the purpose of setting prices
Consumer Group
Domestic

Description

No. of ICPs

Fixed

Variable

D1

Standard Domestic (0-15kVA)

4,883

11%

89%

C1

Standard Non-domestic (>8kVA)

1,835

24%

76%

C3

Standard Commercial (100,000 – 500,000 kWh pa)

16

38%

62%

C4

Large Commercial (500,000 – 3,500,000 kWh pa)

8

48%

52%

Industrial

C6

Industrial (3,500,000 + kWh pa)

2

70%

30%

Miscellaneous

MS

Miscellaneous Supplies

45

95%

5%

Commercial

4.2 Domestic Consumers
Our Standard Domestic Category applies to any connection used or intended by persons
principally as a place or permanent residence. Fixed prices for domestic consumers are
recovered per connection per day basis. Variable prices are recovered on a kWh consumption
basis.
The fixed daily charge for all domestic consumers is set as per the low fixed charge
regulations. We are a small, largely rural network, and most of our domestic consumers
consume less than 8,000 kWh per annum. Our chosen approach keeps our prices simple and
least cost. We intend to retain a single fixed charge for all domestic consumers until after the
low fixed charge regulations are revoked on 1 April 2027.
There is a price differential between consumption during the day and night of 59%/41%. The
differential is to send a pricing signal to domestic consumers to encourage the shifting of
discretionary load from peak periods (i.e., 7 am to 11 pm weekdays) to off-peak periods (i.e.,
11 pm to 7 am weekdays, all weekends, and public holidays).
The price differential for our domestic prices is less pronounced than the case on other
electricity distribution networks. As discussed in section 1.5, Our Network Characteristics, our
current load profile is relatively flat, and we are an unconstrained network. Accordingly,
strong price signals are somewhat superfluous as currently there is no impetus to influence
domestic consumers to change their behaviour to shift consumption outside of peak periods.
Currently, domestic consumers are 72% of our connections but only 42% of the total
electricity consumed via our network. As New Zealand undertakes its decarbonisation journey
and domestic consumers replace wood burners for heat pumps and transport to electric
vehicles, there is likely to be a shift in domestic consumption that could materially impact the
use of our network.
To ensure our prices remain efficient and correctly signal to domestic consumers the most
efficient use of our network, we will monitor domestic consumption before the start of each
pricing year. When effective and appropriate, we intend to amend the price differential
between day and night consumption.
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4.3

Commercial Consumers

Commercial consumers are categorised by how they use our network, as follows:
(i)

The Standard Non-domestic (C1) category applies to a connection that is not used or
intended to be used by persons principally as a place of permanent residence and uses
<100,000 kWh per annum.

(ii)

The Standard Commercial (C3) category applies to a connection that is not principally
used or not intended to be used by persons as a place of permanent residence and
uses between >100,000 kWh and <500,000 kWh per annum.

(iii)

The Large Commercial (C4) category applies to a connection that is not principally used
or not intended to be used by persons as a place of permanent residence and uses
between >500,000 kWh and <3,500,000 kWh per annum.

Fixed charges for these customers are calculated on the basis of assessed capacity (derived
from fuse size and number of supply phases) or, where known, installed transformer capacity
(where provided on a dedicated basis).
Variable charges for all consumers in the commercial category are recovered on a kWh
consumption basis.
There day / night differential for variable charges is intended to sends a pricing signal to
commercial consumers to encourage load shifting from peak to off-peak periods.
Commercial consumers make up 28% of total consumers on our network and 44% of our total
consumption and, by nature, are more price elastic than domestic consumers. Accordingly,
we endeavour to send a pricing signal that influences their behaviour. Our choice of pricing
signal may change over time; for example, we might amend the consumption price
differential, introduce a new consumption base charge such as a dynamic peak demand
charge, a congestion charge, or employ a mixture of pricing signals.

4.4 Industrial Consumers
Industrial (C6) connections are categorised by how they use our network. The Industrial
category applies to a connection that is not principally or not intended to be used by persons
as a place of permanent residence and uses >3,500,000 kWh per annum.
Industrial consumers' fixed prices are recovered per chargeable capacity kVA per day, and
variable prices are recovered on a kWh consumption basis.
Though we are not a constrained network, we have a strong price differential for industrial
consumers. There is a price differential between consumption during the day and night of
75%/25%. The differential sends a pricing signal to industrial consumers to encourage load
shifting from peak to off-peak periods.
Industrial consumers make up 0.03% of total consumers on our network and 13% of our
consumption. Industrial consumers are more price elastic than domestic and commercial
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consumers and generally respond to pricing signals. These consumers are likely to change
behaviours in a way that can materially and adversely impact our network.

4.5

Miscellaneous Supplies

Miscellaneous supplies include consumers not categorised as domestic, commercial, or
industrial. Miscellaneous supplies include large unmetered supplies such as public lighting,
telecom boxes, electric fences, and temporary supplies for building services. Fixed prices for
miscellaneous supplies are applied on a per-connection, per month basis, and variable prices
are applied on a kWh consumption basis.
Revenue from Miscellaneous Supplies charges is immaterial at $80,161 or 1% of target
revenue. We intend to review Miscellaneous Supplies charges over the coming pricing year
and consider if the prices are effective and appropriate or more effective ways to recover
these connections' costs.

4.6 Non-standard Connection Contracts
We do not currently supply any connections under non-standard contract terms or
conditions.
In the circumstance that a consumer approaches us with connection needs that are outside
of the terms of our standard connection contract (i.e., unique), we would negotiate a nonstandard connection contract with the consumer that meets their particular circumstances.

4.7 Customer Consultation and Price-Quality Trade-Off
We consult with consumers each year on matters of price and quality through the Trustees
of the Scanpower Customer Trust as part of our Statement of Corporate Intent process.
Trustees approve specific pricing and reliability performance targets that we are expected to
achieve over the pricing year.
We believe that the Scanpower Customer Trust is an effective advocacy body for representing
the price-quality expectations and preferences of all standard connection contract
consumers. The Trustees are elected on a triennial basis by all connected consumers entitled
to vote in those elections. The Trustees are highly accessible by consumers connected to our
network.
In addition, we periodically engage external consultants to undertake targeted research
surveys of customer preferences related to price-quality trade-offs. The periodic surveys
include engaging with local interest groups and stakeholders such as:


Federated Farmers



Tararua District Council



Greypower



Electricity retailers

Page 23 of 65

Both through ongoing engagement with the Trust and periodic surveys, the feedback we have
received to date indicates that consumers are satisfied with the status quo in terms of
network pricing and reliability. Formal industry benchmarking studies undertaken as part of
our five-yearly ownership reviews indicate that we are consistently in the top quartile of SAIDI
reliability performance. Once the annual network discount is considered, our prices remain
low relative to our peer group.

4.8 Loss factors
Losses are the percentage of electricity entering the network lost during the delivery to
consumers' connections (i.e., ICPs). The quantity of electricity metered at ICPs is net of losses.
The consumption proportion assigned to each Trader is determined by the electricity
measured at the consumer’s meter multiplied by a loss factor.
There are two components to loss factors on our network:
(i)

fixed component due to the standing losses of the distribution transformers; and

(ii)

variable component arising from the heating effect of resistance on the lines.

The loss factors for the pricing year are provided in Table 5.
Table 5: Loss factors for the pricing year
Code

Loss Factor

Description

LFCA001

1.0250

Applicable to single ICP on a dedicated feeder

LFCA002

1.0728

Applicable to single ICP with 11kV metering

LFCA003

1.0810

Applicable to all other installations

4.9 Distributed Generation
Currently, no distributed generation feeds in at high voltage onto our network. We have a
small number of microgeneration schemes, approximately 53, with a capacity of under 10kW.
We have a 14 kW Photovoltaic array in our offices at Oringi Business Park, but this is
embedded behind the network connection and of insufficient size to inject onto the network.
As there is no incremental cost of connecting this small distribution generation load, we do
not currently levy any charges for the connection of distributed generation. At this stage, we
have no plans to introduce charges for the connection of distributed generation.
Our policies relating to the connection of distributed generation can be found on our website
at www.scanpower.co.nz/services/electricity-connections.

4.10 Capital contributions
We do not ask consumers for capital contributions when connecting to our network.
Consumers must fund their service lines, and the ownership remains with the consumer.
Further, our network is not constrained, and we have ample spare capacity to accommodate
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new connections to our network, as discussed in section 1.5 from page 8 of this Pricing
Methodology.
Consumers may utilise the services of suitably qualified contractors to build their service lines.
We will permit the connection of all consumer service lines to our network provided the
contractor has met our prescribed standards.
For a copy of our prescribed standards, please email us at enquiries@scanpower.co.nz or call
us on 0800 80 80 39.

5. Calculation of our costs to serve
5.1 Calculation of the Required Revenue
The Require Revenue represents the forecasted costs incurred over the pricing year. Through
our prices effective 1 April 2022, we intend to recover the Required Revenue of $10,254,657
during the pricing year.
Table 6 provides a breakdown of our Required Revenue for the pricing year.
Table 6: Calculation of Required Revenue for the pricing year
Description

Amount

Operations & Maintenance Costs

$1,698,000

Administration & Corporate Costs

$2,597,000

Depreciation Charges

$1,758,736

Network Discounts

$1,800,000

Dividend Payable to Owners (Scanpower Customer Trust)
Transpower Charges
Regulatory Costs / Levies
Total Required revenue

$135,000
$2,235,921
$30,000
$10,254,657

5.1.1 Calculation of the Operations & Maintenance Costs
Our forecast Operations & Maintenance Costs for the pricing year are $1,698,000. Table 7
provides a breakdown of our forecast Operations & Maintenance Costs for the pricing year.

Page 25 of 65

Table 7: Forecast Operations & Maintenance Costs for the pricing year
Description

Amount

Service Interruptions and Emergencies

$390,000

Vegetation Management

$624,000

Routine and Corrective Maintenance

$244,000

Asset Replacement and Renewal

$440,000

Total Operations & Maintenance Costs

$1,698,000

5.1.2 Calculation of the Administration & Corporate Costs
Our forecast Administration & Corporate Costs for the pricing year are $2,597,000. Table 8
provides a breakdown of our forecast Operations & Maintenance Costs for the pricing year.
Table 8: Forecast Administration & Corporate Cots for the pricing year
Description
System Operations and Network Support

Amount
$907,000

Business Support

$1,690,000

Total Administration & Corporate Costs

$2,597,000

5.1.3 Calculation of the Depreciation Charges
Our forecast Depreciation Charges for the pricing year are $1,758,736. The Depreciation
Charges reflect the annual charge to the accounts for depreciation on network system assets
and related fixed assets such as communications equipment and network-related software.
As per the company's management accounts, our forecast is equal to the budgeted
depreciation charges for the Network business unit between 1 April 2022 and 31 March 2023.
Table 9 provides a breakdown of our budgeted Depreciated Charges for the pricing year.
Table 9: Forecast Depreciation Charges for the pricing year
Description
Building Depreciation

Amount
$1,242

Vehicle Depreciation

$124,176

Plant & Equipment Depreciation

$124,176

Furniture & Office Equipment Depreciation

$1,242

Computer Depreciation

$7,451

Electricity Network Assets Depreciation

$1,500,451

Total Depreciation Charges

$1,758,738
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5.1.4 Calculation of the Network discounts
Network discounts are set in advance of the financial year and represent discount credits
applied to consumers' power accounts. In September 2022, we will pay out $1,800,000 to all
consumers that are connected to our network. Table 10 provides a summary of the quantum
of network discount to by customer category for the pricing year.
Table 10: Network discounts by customer category for the pricing year
Customer Category

Amount

All residential consumers (D1)

$350.00

Non-residential consumers (<4,000 kWh consumed per year)

$26.17

Non-residential consumers (<50,000 kWh consumed per year)

$350.00

Non-residential consumers (<100,000 kWh consumed per year)

$465.17

Non-residential consumers (<250,000 kWh consumed per year)

$814.04

Non-residential consumers (<1,000,000 kWh consumed per year)

$1,744.36

Non-residential consumers (>1,000,000 kWh consumed per year)

$2,822.59

5.1.5 Calculation of the Dividend, Transpower charges, and Regulatory costs
We intend to pay a dividend of $135,000 to Scanpower Customer Trust during the pricing
year. The dividend payment is reflected in our Statement of Corporate Intent for 1 April 2022
to 31 March 2023.
Transpower charges are the contracted transmission costs of the national grid operator
Transpower for the pricing year. Our notified transmission charges effective 1 April 2022 are
$2,235,921.
Regulatory costs/levies include amounts charged by the Authority, Commission, Ministry of
Economic Development, and the Utilities Disputes scheme. Our forecast Regulatory
costs/levies for the pricing year are $30,000.

5.2 Change in Required Revenue
Our Required Revenue has increased by +$584,817 (or +6%) for the 1 April 2022 pricing year
when compared against the 1 April 2021 pricing year. Table 11 provides the movement in
Required Revenue between the pricing years.
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Table 11: Movement in Revenue Requirement between pricing years
Description

2022/23

2021/22

Movement

Operations & Maintenance Costs

$1,698,000

$1,555,000

+$143,000

+9%

Administration & Corporate Costs

$2,597,000

$2,336,000

+$261,000

+11%

Depreciation Charges

$1,758,736

$1,699,596

+$59,140

+3%

Network Discount

$1,800,000

$1,750,000

+$50,000

+3%

$135,000

$135,000

$0

0%

$2,235,921

$2,164,244

+$71,677

+3%

$30,000

$30,000

$0

0%

$10,254,657

$9,669,840

+$584,817

+6%

Dividends
Transpower Charges
Regulatory Costs / Levies (inc. EA)
Total Required Revenue

5.2.1 Change in Operations & Maintenance Costs
The primary cause of the increase in target revenue is an increase in Operations &
Maintenance Costs expenditure of $143,000 (or +9%) forecast for the 1 April 2022 pricing
year. Table 12 compares Operations & Maintenance Costs expenditure between pricing years.
Table 12: Comparison of Operations & Maintenance Costs between pricing years
Description

2022/23

2021/22

Movement

Service Interruptions and Emergencies

$390,000

$342,000

$48,000

+14%

Vegetation Management

$624,000

$612,000

$12,000

+2%

Routine and Corrective Maintenance

$244,000

$214,000

$30,000

+14%

Asset Replacement and Renewal

$440,000

$387,000

$53,000

+14%

$1,698,000

$1,555,000

$143,000

+9%

Total Operations & Maintenance Costs

Except for Vegetation Management, all other categories of Operations & Maintenance Costs
are forecast to increase by 14%. The movement reflects the significant input costs
experienced over the past year, which include:






wages and salaries
fuel
materials/components
subcontractors
traffic management costs.

The movement in Vegetation Management has been held at 2% as these costs are locked in
as per the terms of the agreement with service providers (Treesmart).
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5.2.2 Change in Administration & Corporate Costs
The increase in Operations & Maintenance Costs is partially offset by a decrease of $261,000
(or +11%) in Administration & Corporate Costs. Table 13 compares Administration &
Corporate Costs expenditure between pricing years.
Table 13: Comparison of Administration & Corporate Costs between pricing years
Description

2022/23

2021/22

$907,000

$781,000

$126,000

+16%

Business Support

$1,690,000

$1,555,000

$135,000

+9%

Total Administration & Corp. Costs

$2,597,000

$2,336,000

$261,000

+11%

System Operations & Network Support

Movement

The 16% increase in Network System Operations is attributable to general inflationary
pressures and the deployment in the past year of an advanced distribution management
system (Milsoft) that we consider a critical tool for meeting future electricity supply needs on
the network.
The main driver of the 9% increase in Business Support has been creating a new position,
Chief Information Officer. The role will support the network business as technological changes
impact the distribution sector, particularly in increasing connectivity and data collection
needs.
5.2.3 Change in other costs
The increase in Depreciation Charges of $59,140 (or +3%) reflects the increasing value of our
electricity network assets, which are subject to annual accounting revaluation.
The increase in annual Network Discount Costs of $50,000 (or +3%) has been driven by the
requirements of the Scanpower Customer Trust and communicated to the company via the
annual Statement of Corporate Intent.
The increase in transmission costs of $71,677 (or +3%) is due to an increase in charges as per
Transpower’s notification of prices effective 1 April 2022. We pass through the transmission
charges from Transpower to consumers. Transpower sets its prices per the Transmission
Pricing Methodology (TPM) administered by the Authority. More information on the TPM can
be found on the Authority’s website14.

5.3

Recovery of Required Revenue from consumer groups

We recover our Required Revenue from consumers through prices. Table 14 provides a
breakdown of the Required Revenue by consumer grouping for the pricing year.

14

www.ea.govt.nz/operations/transmission/transmission-pricing

Page 29 of 65

Table 14: Required Revenue by consumer grouping for the pricing year
Consumer group

Required Revenue

Proportion

D1 – Standard Domestic

$4,869,109

47%

C1 – Standard Non-domestic

$3,970,182

39%

C3 – Standard Commercial

$236,555

2%

C4 – Large Commercial

$493,669

5%

C6 – Industrial

$604,981

6%

$80,161

1%

MS – Miscellaneous
Total Required Revenue

$10,254,657

100%

As discussed in Chapter 2 on page 12, our pricing approach aims to set efficient and
appropriate prices. When setting prices, we do so with the objectives of fairness, providing
the agreed discount to consumers, sending price signals to consumers, avoiding bill shock,
and consistency with the Authority’s Pricing Principles. We set prices to recover the total
Required Revenue over the pricing year to meet our aims and objectives.
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6. Our approach to setting prices
To set prices, we use a bottom-up approach that includes two steps.
Step 1—the cost of supply model (CoSM) allocates the Revenue Requirement to the following:


the two grid exit points (GXP) that the Scanpower network connects to, Dannevirke and
Woodville



the six consumer groups (D1, C1, C3, C4, C6, and MS).

Step 2—pricing design model sets the Target Revenue by:


setting distribution and transmission prices, by GXP, within each consumer group based
on a designated split between fixed / variable charges



rolling the distribution and transmission prices up to set uniform delivery charges.

6.1 Overview of our approach to allocating the Revenue Requirement
6.1.1 First, we allocate the Revenue Requirement to the GXPs
The CoSM firstly allocates our Revenue Requirement across the two GXPs that the Scanpower
network connects to, Dannevirke and Woodville, based on the principle driver of the cost
components of the Required Revenue. We use six drivers of cost at each GXP:




Number of ICPs
Total Consumption
Installed Capacity





System Demand
Value of the Regulatory Asset Base (RAB)
RAB Depreciation.

The allocation to each GXP by cost driver is shown in Table 15.
Table 15: Allocation to GXP by cost driver for the pricing year
Description

Dannevirke

Woodville

No. of ICPs

79%

21%

Consumption

83%

17%

Installed Capacity

80%

20%

System Demand

97%

3%

RAB

76%

24%

RAB - Depreciation

69%

31%

Our 1 April 2022 pricing approach changes how we have allocated costs in the past years.
Until this pricing year, costs were allocated to consumer groups based on installed distribution
transformer capacity. In this pricing year, we have moved to a more granular approach to
apportioning costs in support of cost-reflective pricing. We have chosen the six cost drivers
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above as readily available information. The approach adds a level of sophistication while at
the same time reflecting the relative simplicity of our network (i.e., we do not have any zone
substations). Making the approach straightforward, appropriate, and fair.
The allocation of our Revenue Requirement to each GXP by cost component and cost driver
is shown in Appendix D.
6.1.2 Next, we allocate the Revenue Requirement at the GXP to consumer groups
Using the allocated Required Revenue by GXP, the CoSM next allocates the Revenue
Requirement by GXP to the consumer groups, again based on the driver of the cost to serve
each consumer group. We use five drivers to allocate costs to the consumer groups:







Number of ICPs
Total Consumption
Installed Capacity

Estimated Demand
Fuse Size

The allocation to consumer group by cost driver for the Dannevirke GXP is shown in Table 16.
Table 16: Allocation to consumer group at the Dannevirke GXP for the pricing year
Description

D1

C1

C3

C4

C6

MS

No. of ICPs

71%

27%

0.2%

0.1%

0.04%

0.7%

Consumption

41%

32%

3%

9%

15%

0.8%

Installed Capacity

50%

43%

1%

3%

2%

0.3%

Estimated Demand

50%

43%

1%

3%

3%

0.4%

Fuse size

73%

23%

1%

1%

1%

0.3%

The allocation to consumer group by cost driver for the Dannevirke GXP is shown in Table 17.
Table 17: Allocation to consumer group at the Woodville GXP for the pricing year
Description

D1

C1

C3

C4

C6

MS

No. of ICPs

73%

27%

0.3%

0.1%

0%

0.4%

Consumption

51%

33%

7%

6%

0%

3.9%

Installed Capacity

53%

44%

1%

2%

0%

0.3%

Estimated Demand

54%

45%

1%

1%

0%

0.4%

Fuse size

76%

23%

0.4%

1%

0%

0.2%
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6.1.3 We use historical quantities to allocate the Required Revenue
We allocate costs based on our historical quantities using information from our billing system, EIEP files provided by traders, and our year-end
information disclosure schedules. Table 18 provides the quantities used to allocate Required Revenue to the Dannevirke GXP for the pricing year.
Table 18: Quantities used to allocate Required Revenue to the Dannevirke GXP for the pricing year
Consumer Group

No. of
ICPs/supplies

Total
Consumption

Installed Capacity
(kVA)

(kWh)

Estimated
Demand

System Demand

Fuse Size

(peak kVA)

(Sum of Amps)

RAB Depreciation

(kVA)

D1

Standard Domestic

3,822

26,265,009

46,852

29,242

-

195,341

C1

Standard Non-domestic

1,465

20,482,896

40,484

25,268

-

62,852

C3

Standard Commercial

12

2,010,060

1,159

724

-

1,610

C4

Large Commercial

7

5,659,723

2,570

1,464

1,464

3,575

C6

Industrial

2

9,721,000

2,250

1,545

1,545

3,300

MS

Miscellaneous Supplies

39

500,000

244

205

5,347

64,638,688

93,559

58,448

Total

RAB

3,009

780
267,458

Network

Lines

$17,353,115

($458,766)

Network

Cables

$4,074,915

($156,591)

Network

Transformers

$5,771,420

($211,378)

Network

Switchgear

$2,946,451

($118,597)

Network

Other

$2,101,644

($79,647)

Non-network

Non-network

$1,753,309

($270,048)

$34,000,854

($1,295,027)

Total
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Table 19 below provides the quantities used to allocate the Required Revenue at the Woodville GXP for the pricing year.
Table 19: Quantities used to allocate the Required Revenue to the Woodville GXP for the pricing year
Consumer Group

No. of

Total Consumption Installed Capacity Estimated Demand System Demand

ICPs/supplies
D1

Standard Domestic

C1

Standard Non-domestic

C3

(kWh)

(kVA)

(kVA)

Fuse Size

RAB

(peak kVA)

(Sum of Amps)

1,014

6,494,567

12,378

7,726

-

51,576

370

4,196,528

10,266

6,408

-

15,613

Standard Commercial

4

860,940

134

84

-

240

C4

Large Commercial

1

741,277

350

89

89

450

C6

Industrial

-

-

-

-

MS

Miscellaneous Supplies

-

Total
Network

Lines

Network

Cables

Network

Transformers

Network

Switchgear

Network
Non-network
Total

6

500,000

65

53

-

120

1,395

12,793,312

23,193

14,360

89

67,999

RAB Depreciation

$3,923,381

($116,483)

$954,895

($43,966)

$1,415,940

($51,859)

$649,678

($25,446)

Other

$2,101,644

($79,647)

Non-network

$1,753,309

($270,048)

$10,798,846

($587,448)
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6.2 Overview of our approach to setting Target Revenue
The pricing design model sets our prices from which we will recover our Target Revenue for
each consumer group over the pricing year. The pricing design model first sets distribution
and transmission prices for each consumer group by GXP and then a uniformed delivery
charge.
6.2.1 Why do we apply uniform delivery charges
For the pricing year, we have decided to continue to apply a uniform delivery charge that is
indifferent of location and inclusive of both distribution and transmission prices. Our decision
results in consumers connected to the Dannevirke GXP paying $91,918 (or +1%) more, in this
pricing year, than their costs to serve.
We appreciate that our decision to apply uniform delivery charges does not necessarily meet
the Authority’s view of efficient pricing as detailed in its Practice Note 15 . However, our
currently billing approach is simple and cost-effective; changing that approach to
accommodate granulated prices would add significant costs to billing (approximately six times
the current costs incurred) without a discernible benefit to consumers.
The Authority recognised the importance of weighing the cost vs. benefits of adopting greater
granularity in its Practice Note—
“Granularity matters. The prices and regulated charges for electricity services vary
significantly at different times and in different locations in electricity networks.
Progressively improving the temporal and locational granularity of prices and charges
can deliver increased social welfare; however, these benefits must be balanced against
the costs, complexity, and potential equity concerns of implementation.”16 [Emphasis
added]
We will reconsider applying uniform delivery charges before setting prices each year. When
consumers can realise the benefits of more granular prices, we will change our approach and
take the necessary steps to implement more granulated prices.
6.2.2 First, we determine the fixed / variable split
The first step to setting delivery charges is determining each consumer group's fixed / variable
split.
Historically we have set delivery charges with a low fixed and high variable component as we
have applied a consumption-based approach to pricing. As we evolve our prices to become
use-based, we will increase the fixed component and decrease the variable. Table 20

15
16

Practice Note, Figure 1, at page 5
Practice Note, Paragraph 81, at page 15
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compares the fixed and variable spilt applied in this pricing year and the prior pricing year
(i.e., 1 April 2021).
Table 20: Comparison of the fixed / variable spilt between pricing years
2022/23

Consumer Group
Domestic

Fixed

2021/22

Variable

Fixed

Variable

D1

Standard Domestic

11%

89%

4%

96%

C1

Standard Non-domestic

24%

76%

14%

86%

C3

Standard Commercial

38%

62%

14%

86%

C4

Large Commercial

48%

52%

14%

86%

Industrial

C6

Industrial

70%

30%

14%

86%

Miscellaneous

MS

Miscellaneous Supplies

95%

5%

95%

5%

Commercial

We intend to transition to the ideal fixed vs. variable split of closer to over the five years of:


Residential—70% fixed / 30% variable



Commercial—80% fixed / 20% variable



Industrial—90% fixed / 10% variable



Miscellaneous—100% fixed (assuming the category is retained).

More discussion on the evolution of our prices can be found in Chapter 3 from page 13 of this
Pricing Methodology.
6.2.3 Next, we set the fixed and variable prices
Next, we set the fixed and variable prices within each consumer group by using the following
formula—

((CoSM allocated Required Revenue x split) x allocation to price / quantities)
Each consumer group has one fixed charge:


domestic consumers have a per day ICP charge



commercial and industrial consumers have a per day, per chargeable capacity kVA charges



miscellaneous have a per month, per supply charge.

Because each consumer group has one fixed price, 100% of the costs allocated to the fixed
charges are allocated to each consumer group's one fixed price component. Table 20 above
shows the proportion of the Target Revenue recovered through fixed charges for each
consumer group.
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Each consumer group has two variable prices; day and night units per kWh. Accordingly, the
costs allocated to variable charges are allocated across each consumer group's day and night
variable price components. Table 21 shows the allocation to variable prices, day and night,
for the pricing year.
Table 21: Allocation of variable prices (i.e., day/night) for the pricing year
Consumer Group
Domestic

Day

Night

D1

Standard Domestic

59%

41%

C1

Standard Non-domestic

59%

41%

C3

Standard Commercial

60%

40%

C4

Large Commercial

74%

26%

Industrial

C6

Industrial

75%

25%

Miscellaneous

MS

Miscellaneous Supplies

59%

41%

Commercial

Table 22 shows the breakdown of Target Revenue recovered through fixed and variable
revenue.
Table 22: Breakdown of Target Revenue recovered through fixed and variable revenue
Consumer Group
Domestic

Fixed Revenue

Variable
Revenue

Target Revenue

D1

Standard Domestic

$534,689

$4,181,218

$4,715,907

C1

Standard Non-domestic

$942,871

$2,944,354

$3,887,225

C3

Standard Commercial

$90,028

$184,934

$274,962

C4

Large Commercial

$236,608

$399,149

$635,757

Industrial

C6

Industrial

$425,243

$235,404

$660,647

Miscellaneous

MS

Miscellaneous Supplies

$38,996

$41,164

$80,160

$2,268,435

$7,986,223

$10,254,658

Commercial

Total

6.2.4 We smooth prices to avoid bill shock
We use the allocation to variable prices to smooth end prices so we can:
(i)

meet our regulatory requirements (e.g., low fixed charge regulations) by capping fixed
daily charges for domestic consumers

(ii)

recover our Required Revenue

(iii)

avoid bill shock to consumers as we evolve our prices to become more cost-reflective.

We use a three-step process to smooth variable prices:
Step 1 — set the initial allocations based on future pricing strategy
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Step 2 — adjust prices to comply with the low fixed charge regulations
Step 3 — spread the under recovered revenue from applying the low fixed charge regulation
across the commercial and industrial consumers in a fair manner and avoids bill shock to the
consumers in those consumer groups.
6.2.5 We use forecast year-end quantities to set prices
We use year-end forecast quantities when setting our prices. Quantities are forecast for each
consumer group based on the prior year quantities multiplied by a growth factor. Quantities
used to set prices to include:


Number of ICPs/ Miscellaneous Supplies



Consumption Day (kWh)



Consumption Night (kWh)



Installed Capacity (kVA)

Table 23 provides the forecast quantities for the pricing year.
Table 23: Forecast quantities for the pricing year
Consumer Group

No. of
ICPs/supplies

Consumption
Day

Consumption
Night

Installed
Capacity

(kWh)

(kWh)

(kVA)

D1

Standard Domestic

4,883

27,723,119

8,530,594

59,230

C1

Standard Non-domestic

1,835

18,756,362

7,107,674

50,751

C3

Standard Commercial

16

1,811,027

606,355

1,293

C4

Large Commercial

8

4,718,817

1,505,515

2,920

C6

Industrial

2

7,092,442

2,263,049

2,250

MS

Miscellaneous Supplies

45

234,146

139,694

309

6,789

60,335,913

20,152,881

116,753

Total

6.2.6 Target Revenue is derived by multiplying prices by forecast quantities
The target revenue for each consumer group is set by using the following formula:

Price x Forecast quantities = Target Revenue

Table 24 provides a breakdown of the Target Revenue by consumer group and the
proportion that the revenue from each consumer group is of Target Revenue for the pricing
year.
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Table 24: Target Revenue by consumer group for the pricing year
Consumer Group

Description

Target
Revenue

Proportion

D1

Standard Domestic (0-15kVA)

$4,715,906

46%

C1

Standard Non-domestic (>8kVA)

$3,887,225

38%

C3

Standard Commercial (100,000 – 500,000 kWh pa)

$274,962

3%

C4

Large Commercial (500,000 – 3,500,000 kWh pa)

$635,756

6%

C6

Large Industrial (3,500,000 + kWh pa)

$660,647

6%

MS

Miscellaneous supplies (unmetered supply)

$80,161

1%

Total Target Revenue

$10,254,657

100%

A breakdown of Target Revenue by disclosed prices multiplied by quantities is available in
Appendix E.

6.3 Change in Target Revenue
Target Revenue has increased by +$584,817 (or +6%) for this pricing year. Table 25 provides
the movements in Target Revenue within consumer groups between pricing years.
Table 25: Movement in Target Revenue by consumer group between pricing years
Consumer Group

2022/23

2021/22

Movement

D1

Standard Domestic

$4,715,906

$4,640,735

+$75,171

+2%

C1

Standard Non-domestic

$3,887,225

$3,388,371

+$498,854

+13%

C3

Standard Commercial

$274,962

$382,872

($107,910)

-39%

C4

Large Commercial

$635,756

$700,401

($64,645)

-10%

C6

Industrial

$660,647

$528,874

+$131,773

+20%

MS

Miscellaneous supplies

$80,161

$28,587

+$51,574

+64%

$10,254,657

$9,669,840

+$584,817

+6%

Total Target Revenue

6.4 There is a variance within consumer groups between Required Revenue and
Target Revenue
As discussed in section 6.2.3 on page 36, we smooth our prices to meet the low fixed charge
regulations, recover our Required Revenue and avoid bill shock to consumers as we evolve
our prices to become more cost-reflective. The smoothing of prices causes a variance by
consumer group between the Required Revenue and the Target Revenue.
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Table 26 compares the Revenue Requirement and Target Revenue by consumer grouping for
the pricing year.
Table 26: Comparison of Required Revenue and Target Revenue by Consumer Group
Consumer Group

Required
Revenue

Target Revenue

Variance

D1

Standard Domestic

$4,869,109

$4,715,906

($153,202)

-3%

C1

Standard Non-domestic

$3,970,182

$3,887,225

($82,958)

-2%

C3

Standard Commercial

$236,555

$274,962

+$38,407

+16%

C4

Large Commercial

$493,669

$635,756

+$142,087

+29%

C6

Industrial

$604,981

$660,647

+$55,666

+9%

MS

Miscellaneous supplies

$80,161

$80,161

$0

0%

$10,254,657

$10,254,657

$0

0%

Total Target Revenue

The variance between the Required Revenue and Target Revenue for the Standard Domestic
consumer group is -$153,202 (or -3%). The variance is the result of us reducing the revenue
we intend to collect from domestic consumers, so we:
(i)
(ii)

meet the low fixed charge regulations of a fixed daily charge of no more than $0.30
per day; and
avoid bill shock by keeping consumption (i.e., kWh) charges unchanged.

We believe it fair and reasonable to pass along the 100% increase in the fixed daily supply
charge as the low fixed charge regulations and to moderate the overall increase to domestic
consumers' bills by keeping consumption charges unchanged. We accept that our decision
not to increase consumption charges results in us under-recovering the true costs to serve
domestic consumers. And that those costs will be recovered from other consumer groups
resulting in a level of cross-subsidisation between consumer groups.
We intend to unwind the cross-subsidisation of domestic consumers over future pricing years
as we transition the changes to the low fixed charge regulations and evolve our prices to
become more cost-reflective. More information on the evolution of our pricing approach
from consumption-based to a use-based approach is discussed in Chapter 3 from page 13 of
this Pricing Methodology. And more information on the change to the low fixed charge
regulation can be found in section 3.5 from page 18 of this Pricing Methodology.
The variance between the Required Revenue and Target Revenue for the Standard Nondomestic consumer group is -$82,958 (or -2%). As discussed above, the variance results from
our decision to keep consumption charges for domestic consumers unchanged. Because we
use GXP Pricing consumption for Standard Non-domestic consumer group is included in the
mass market. Accordingly, the consumption charges for the Standard Non-domestic
consumer group must be the same as those for the Standard Domestic consumer group. An
explanation of GXP pricing can be found in section 3.4.1 on page 15 of this Pricing
Methodology.
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To ensure we recover our total Required Revenue, we have spread the under recovered costs
from the Standard Domestic and Standard Non-domestic consumer groups across the
Standard Commercial, Large Commercial, and Industrial consumer groups. As we evolve our
prices to become more cost-reflective, we will increase the cost recovery for the Standard
Domestic and Standard Non-domestic until all consumer groups are fully cost-reflective.

7. We value your comments, compliments, and complaints
We welcome your feedback on this Pricing Methodology and appreciate your taking the time
to provide us with your comments, compliments, and complaints. We can be contacted at
enquires@scanpower.co.nz or on 0800 80 80 39, during normal business hours.

7.1 Want a copy of this Pricing Methodology
A copy of this Pricing Methodology can be downloaded from our website at
www.scanpower.co.nz/disclosures. Or call us on 0800 80 80 39 and we will email or post a
copy out to you. You can also drop into our offices at Oringi Business Park, between 8 am –
5 pm on weekdays. Please check our website at www.scanpower.co.nz or call us for applicable
Covid-19 protocols.

7.2 Comparing electricity prices
We provide electricity distribution services and are approximately 30% of consumers' total
bills. Because we are a natural monopoly, consumers do not have another electricity
distribution alternative. However, consumers choose which electricity retailer they buy their
electricity from.
Consumers can get electricity and gas price comparisons through Powerswitch, run by
Consumer NZ. Powerswitch is a free and independent service that helps consumers
determine the cheapest pricing plan.
More information on switching retailers
can be found at www.powerswitch.org.nz

7.3 Our complaints process
Continuous improvement is important to us, and if we have failed to provide the expected
level of service and support, we would like to hear from you. We are committed to treating
complaints seriously and reaching resolutions as quickly and fairly as possible.
A quick chat with a staff member is often all that is required to resolve your concern. Call us
on 0800 80 80 39 between 8 am - 5 pm on weekdays. We endeavour to resolve all formal
complaints within 20 days. More information on our complaints process can be found on our
website at www.scanpower.co.nz/contact
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If we do not resolve your complaint to your satisfaction, you can contact Utilities Disputes on
0800 22 33 40 or go to www.utilitiesdisputes.co.nz
We are a member of the Utilities Disputes
Scheme, a free and independent service for
resolving complaints about utilities providers.
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Appendix A—Alignment with the Information Disclosure Requirements
Table 27 references where, in this Pricing Methodology, we have provided the information required by the Commerce Commission in its
Electricity Distribution Information Disclosure Determination (consolidated 3 April 2018).
Table 27: Information Disclosure Requirements Compliance Matrix
Information Disclosure Requirement
Every EDB must publicly disclose, before the start of each disclosure year, a pricing methodology
which—

Determination
Reference

Pricing Methodology
Reference

Clause 2.4.1

Describes the methodology, in accordance with clause 2.4.3, used to calculate the prices payable or
to be payable;

Clause 2.4.1(1)

Describes any changes in prices and target revenues;

Clause 2.4.1(2)

Chapter 6
Section 5.2
Section 6.3

Explains, in accordance with clause 2.4.5, the approach taken with respect to pricing in nonstandard contracts and distributed generation (if any);

Clause 2.4.1(3)

Section 4.6

Explains whether, and if so how, the EDB has sought the views of consumers, including their
expectations in terms of price and quality, and reflected those views in calculating the prices
payable or to be payable. If the EDB has not sought the views of consumers, the reasons for not
doing so must be disclosed.

Clause 2.4.1()

Section 4.7

Every disclosure under clause 2.4.1 above must—

Clause 2.4.3
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Information Disclosure Requirement

Determination
Reference

Pricing Methodology
Reference

Include sufficient information and commentary to enable interested persons to understand how
prices were set for each consumer group, including the assumptions and statistics used to determine
prices for each consumer group;

Clause 2.4.3(1)

Chapter 4

Demonstrate the extent to which the pricing methodology is consistent with the pricing principles and
explain the reasons for any inconsistency between the pricing methodology and the pricing principles;

Clause 2.4.3(2)

Appendix B

State the target revenue expected to be collected for the disclosure year to which the pricing
methodology applies;

Clause 2.4.3(3)

Section 6.2

Where applicable, identify the key tariffs of target revenue required to cover the costs and return on
investment associated with the EDB’s provision of electricity lines services. Disclosure must include
the numerical value of each of the tariffs;

Clause 2.4.3(4)

Chapter 4

State the consumer groups for whom prices have been set, and describe—

Clause 2.4.3(5)

Figure 7

the rationale for grouping consumers in this way;

Clause 2.4.3(5)(a)

Section 4.2 to 4.5

the method and criteria used by the EDB to allocate consumers to each of the consumer groups;

Clause 2.4.3(5)(b)

Section 4.1

Clause 2.4.3(6)

Chapter 3

If prices have changed from prices disclosed for the immediately preceding disclosure year, explain
the reasons for change, and quantify the difference in respect of each of those reasons;

Appendix C

Subsection 3.4.2
Section 5.2
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Information Disclosure Requirement
Where applicable, describe the method used by the EDB to allocate the target revenue among
consumer groups, including the numerical values of the target revenue allocated to each consumer
group, and the rationale for allocating it in this way;

Determination
Reference

Pricing Methodology
Reference

Clause 2.4.3(7)

Chapter 5
Table 14
Chapter 6

Table 24
State the proportion of target revenue (if applicable) that is collected through each price tariff as
publicly disclosed under clause 2.4.18;

Clause 2.4.3(8)

Table 14

Table 24
Appendix D
Every disclosure under clause 2.4.1 above must, if the EDB has a pricing strategy—

Clause 2.4.4

Explain the pricing strategy for the next 5 disclosure years (or as close to 5 years as the pricing
strategy allows), including the current disclosure year for which prices are set;

Clause 2.4.4(1)

Explain how and why prices for each consumer group are expected to change as a result of the pricing
strategy;

Clause 2.4.4(2)

If the pricing strategy has changed from the preceding disclosure year, identify the changes and
explain the reasons for the changes;

Clause 2.4.4(3)

Every disclosure under clause 2.4.1 above must:
Describe the approach to setting prices for non-standard contracts, including—

Section 3
Appendix D
Subsection 3.4.1
Subsection 3.4.2
Sections 2 and 3

Clause 2.4.5
Clause 2.4.5(1)
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Information Disclosure Requirement

Determination
Reference

Pricing Methodology
Reference

the extent of non-standard contract use, including the number of ICPs represented by nonstandard contracts and the value of target revenues expected to be collected from consumers
subject to non-standard contracts;

Clause 2.4.5(1)(a)

Section 4.6

how the EDB determines whether to use a non-standard contract, including any criteria used;

Clause 2.4.5(1)(b)

Section 4.6

Any specific criteria or methodology used for determining prices for consumers subject to nonstandard contracts and the extent to which these criteria or that methodology are consistent with
the pricing principles;

Clause 2.4.5(1)(c)

Describe the EDB’s obligations and responsibilities (if any) to consumers subject to non-standard
contracts in the event that the supply of electricity lines services to the consumer is interrupted. This
description must explain—

Clause 2.4.5(2)

the extent of the differences in the relevant terms between standard contracts and non-standard
contracts;

Clause 2.4.5(2)(a)

any implications of this approach for determining prices for consumers subject to non-standard
contracts;

Clause 2.4.5(2)(b)

Describe the EDB’s approach to developing prices for electricity distribution services provided to
consumers that own distributed generation, including any payments made by the EDB to the owner of
any distributed generation, and including the—

Clause 2.4.5(3)

NA – Scanpower do not
current have any
consumers on nonstandard contracts.

Section 4.9

Prices; and

Clause 2.4.5(3)(a)

Value, structure and rationale for any payments to the owner of the distributed generation.

Clause 2.4.5(3)(b)

Director certification as required by clause 2.9.1 of the Determination can be found in Appendix F of this Pricing Methodology
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Appendix B—Consistency with the Electricity Authority
Pricing Principles
In August 2019, the Authority released its Practice Note17 developed to—
‘assist distributors with consistent, practical interpretation and application of
the Distribution Pricing Principles.’18
The Practice note provides context for the Authority’s Pricing Principles including, that for
each of the four principles, prices should:


signal the economic costs of service provision



recover residual costs in a manner that least distorts network use



respond to end users’ economic value of services and price/quality trade-offs



develop in a transparent manner having regard for impacts on consumers.

We have reviewed our pricing for consistency with the Authority’s 2019 Pricing Principles. In
the following sections, we provide our interpretation of each principle, an assessment of the
extent to which our current prices are consistent with the principle, and how we intend to
improve as we implement and execute our five-year pricing strategy.

B1

Prices should signal the economic costs of service provision



Prices are to signal the economic costs of service provision, including by:



being subsidy free (equal to or greater than avoidable costs, and less than or equal
to standalone costs);



reflecting the impacts of network use on economic costs;



reflecting differences in network service provided to (or by) consumers;



encourage efficient network alternatives

B1.1

Be subsidy Free

B1.1.1 Our interpretation
We have interpreted this principle to mean that no consumer group should be worse off by
connecting to our network. Avoided costs are the incremental costs to supply the next

17
18

Electricity Authority, Distribution Pricing: Practice Note August 2019 (the Practice Note).
Supra n17, paragraph 1.1 on page 2.
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increment of capacity above 75% headroom on the network. Standalone costs are the
proportion of costs that an individual user would incur for the same level of service.
B1.1.2 Self-assessment
Based on the costs to serve for each consumer group being lower than the avoided costs and
standalone costs, we believe that our prices are subsidy-free and signal the economic costs
of service provision of the network.
Detailed breakdowns of the allocation of costs to serve to each consumer group are available
in section 6.1—Overview of our approach to allocating the Revenue Requirement and section
6.2—Overview of our approach to setting Target Revenue from pages 31 and 35, respectively
this Pricing Methodology.
B1.2

Reflect the impacts of network use on economic costs

B1.2.1 Our interpretation
We have interpreted this principle to mean the prices that each consumer group pays should
reflect how that group utilises our network. The costs for the provision of electricity
distribution services are largely fixed and driven by the costs of a step-change in network
capacity (e.g., augmenting the network to meet growth in peak demand).
B1.2.2 Self-assessment
As discussed in section 1.5—Our Network Characteristics from page 8 of this Pricing
Methodology, our network is unconstrained and is likely to remain so for the foreseeable
future. Accordingly, based on our network's ample headroom, we have simple pricing fixed
daily supply charge and day/night consumption per kWh charges that reflect our fixed and
stable costs to serve.
Our cost allocation approach to the consumer groups is based on the cost drivers at the two
GXPs to which our network is connected (i.e., Dannevirke and Woodville) and the costs drivers
for each consumer group. More information on how we allocate costs based on cost drivers
is available in subsection 6.1.1—First, we allocate the Revenue Requirement to the GXPs, and
6.1.2—Next, we allocate the Revenue Requirement at the GXP to consumer groups from
pages 31 and 32, respectively of this Pricing Methodology.
B1.3

Reflect the differences in network services

B1.3.1 Our interpretation
We have interpreted this principle to mean we should be offering service-based pricing so
that consumers have the choice between materially different levels of service based on the
materially different costs to serve.
B1.3.2 Self-assessment
Through the Trustees of the Scanpower Customer Trust and periodic customer surveys, our
consumers have indicated that they are satisfied with the level of service they receive at the
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price they pay. Consumers have not indicated that they want a more complex pricing
approach that gives them the choice of differentiated services levels. More discussion on our
consumer consultation and price-quality trade-off considerations is found in section 4.7—
Customer Consultation and Price-Quality Trade-Off from page 23 of this Pricing Methodology.
As New Zealand progresses through its decarbonisation journey, there is the potential that
differentiated service levels could become an appropriate pricing option on our network. For
example, based on control of discretionary loads such as EV charging, heating, or load
shedding by either us or third parties (i.e., load aggregators).
The technology to make this a reality is getting cheaper and more accessible, making
differential pricing easier. Before starting each pricing year, we will gauge consumer interest
in introducing differential prices through the Trust. We will offer differential pricing when
there is sufficient interest in consumer uptake.
B1.4

Encourage efficient network alternatives

B1.4.1 Our interpretation
We have interpreted this principle to mean our prices should not discourage investment
inefficient network alternatives. Effective and appropriate price signals ensure consumers
receive both short and long-term signals around our network's efficient use. Through efficient
prices, consumers can be assured that we are making the right investment decisions at the
right time, which leads to lower overall costs to serve in the long term, i.e., we are acting in
the long-term best interest of consumers.
B1.4.2 Self-assessment
As discussed in section 4.9—Distributed Generation from page 24 of this Pricing
Methodology, there is no distributed generation feeding onto our network at the high voltage
level. Nor have we been approached by load aggregators to provide services around voluntary
load shedding. We think this is because we are an unconstrained network with spare capacity,
making the business case for investment in network alternatives limited. More discussion on
the characteristics of our network is in section 1.5—Our Network Characteristics from page 8
of this Pricing Methodology.
As discussed in section 1.4—Contributing to New Zealand’s decarbonised future on page 7 of
this Pricing Methodology, we are committed to making a positive contribution to the
successful delivery of New Zealand’s zero-carbon future. Decarbonisation is disrupting most
industries, and EDBs are no expectation. As we make our decarbonisation journey, peak
demand will likely exceed the current network capacity sometime in the future. At that time,
network alternatives like distributed generation at the high voltage level and load aggregation
services will become viable on our network.
We monitor peak demand and growth on our network as part of our life-cycle asset
management practices. Good practice means we are positioned to act effectively and
decisively when needed. Efficient pricing plays a role in our asset life-cycle management
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practices as it signals to consumers how changes in the network can influence the prices they
pay for services.

B2 Prices should recover residual costs in a manner that least distorts
network use


Where prices that signal economic costs would under-recover target revenues, the
shortfall should be made up by prices that least distort network use.

B2.1.1 Our interpretation
We have interpreted this principle to mean our prices should influence behaviour to recover
sufficient revenue from recouping the current cost. And where revenue is under recovered,
this 'residual' revenue should be recovered in a manner that does not unintentionally change
the behaviour of those we recover it from.
B2.1.2 Self-assessment
There is a small variance between the Required Revenue and Target Revenue for the
Standard Domestic and Standard Non-domestic consumer groups. The under recovered
revenue from the two consumer groups is spread across the Standard Commercial, Large
Commercial, and Industrial consumer groups. We recover the under recovered revenue from
these three consumer groups as recovering the under recovered revenue from fixed charges
is least likely to distort network use by commercial and industrial consumers.
More discussion on the variance and the recovery of the variance is at section 6.4—There is
a variance within consumer groups between Required Revenue and Target Revenue from
page 39 of this Pricing Methodology.

B3 Prices should respond to the end-users economic value of services and
price/quality trade-offs


Prices should be responsive to the requirements and circumstances of end-users by
allowing negotiation to:


reflect the economic value of services; and



enable price/quality trade-offs.

B3.1.1 Our interpretation
We have interpreted this principle to mean our prices should meet consumers' needs and
expectations. And where standard prices do not, we should offer consumers a non-standard
contract that better meets their needs and expectations.
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B3.1.2 Self-assessment
All consumers connected to our network are currently connected based on our standard
terms and conditions of supply. Accordingly, there are no non-standard contracts currently in
place. Most connections on our network have ‘n’ level security; there are engineering limits
to increasing security of supply. Customers may make investments to achieve higher
reliability; a common example within the network is using local backup generators by dairy
farmers to protect milk storage loads.
We are open to discussing non-standard terms and conditions where the consumer’s
individual needs and specific price/quality trade-offs are not served under our standard
contract terms. More information on non-standard contracts is available in section 4.6—Nonstandard Connection Contracts on page 23 of this Pricing Methodology.

B4 Prices should develop in a transparent manner having regard for impacts
on consumers


Development of prices should be transparent and have regard to transaction costs,
consumer impacts, and uptake incentives.

B4.1.1 Our interpretation
We interpret this principle to mean we should follow good pricing practices when developing
our prices. As we evolve our prices over the next five years to become more cost-reflective,
we must ensure stakeholders are brought along on our journey. We must be mindful not to
confuse, add unnecessary costs, ignore consumer impacts, or fail to be incentivised to make
necessary changes.
B4.1.2 Self-assessment
We have followed good pricing practices in developing our prices for this year and planning
our transition to more cost-reflective prices over the next five years.


Transparency— we have developed our prices through a considered, documented, and
transparent approach outlined in this Pricing Methodology. More details on how to source
a copy of this Pricing Methodology is available in Chapter 7—We value your comments,
compliments, and complaints from page 41 of this Pricing Methodology.



Transaction costs— our prices are homogenous across all retailers supplying across the
network; our prices are the same for everyone with no discrimination in tariff structures,
prices, or customer discount payments. More discussion on our decision to continue
applying uniform tariffs can be found in subsection 6.2.1—Why do we apply uniform
delivery charges on page 35 of this Pricing Methodology.



As discussed in section 3.6—Consumer Impact on page 18 of this Pricing Methodology,
we are mindful that change can impact individual consumers differently. There is the
potential that some consumers will be better off under use-based pricing, and some will
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be worse off. While the changes that we have made in this pricing year are immaterial,
the changes we will make in future pricing years could be material as we evolve our prices
to become more cost-reflective. To mitigate against perverse outcomes, i.e., sending the
wrong signals to consumers and encouraging inefficient use of our network and thereby
driving up costs, we intend to glide path the impacts on consumers and consult with
stakeholders throughout our journey.


Uptake incentives— Relative to other network pricing methodologies, our pricing
approach is relatively simple in design. The simplicity of our pricing reflects the simplicity
of our network, i.e., no zone substations or network constraints. The characteristic of our
network is discussed in section 1.5—Our Network Characteristics from page 8 of this
Pricing Methodology.
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Appendix C—Delivery charges effective 1 April 2022
Code

Description

1 April 2022

1 April 2021

D1, Standard Domestic Category
10

Fixed network charge (per ICP, per day)

$0.3000

$0.1500

23

Variable network charge (day units per kWh)

$0.1242

$0.1242

24

Variable network charge (night units per kWh)

$0.0865

$0.0865

Withdrawn

$1.3899

C1, Standard Non-domestic Category
40

Fixed daily supply charge (per ICP, per day)

41

Fixed daily supply charge (per chargeable capacity kVA, per day)

$0.0509

NA

28

Variable network charge (day units per kWh)

$0.1242

$0.1242

29

Variable network charge (night units per kWh)

$0.0865

$0.0865

C1.2, 2kVA Non-domestic Option
11

Fixed daily supply charge (per chargeable capacity kVA, per day)

Withdrawn

$0.7843

46

Variable network charge (day units per kWh)

Withdrawn

$0.1242

47

Variable network charge (night units per kWh)

Withdrawn

$0.0865

C1.5, 5kVA Non-domestic Option
13

Fixed daily supply charge (per chargeable capacity kVA, per day)

Withdrawn

$1.0384

51

Variable network charge (day units per kWh)

Withdrawn

$0.1242

52

Variable network charge (night units per kWh)

Withdrawn

$0.0865

Withdrawn

$4.7649

C3, Standard Commercial Category
50

Fixed daily supply charge ($/kVA/month)

51

Fixed daily supply charge (per chargeable capacity kVA, per day)

$0.1907

NA

57

Variable network charge (day units per kWh)

$0.0835

$0.0835

58

Variable network charge (night units per kWh)

$0.0556

$0.0556

Withdrawn

$4.7649

C4, Large Commercial Category
60

Fixed daily supply charge ($/kVA/month)

61

Fixed daily supply charge (per chargeable capacity kVA, per day)

$0.2220

NA

73

Variable network charge (day units per kWh)

$0.0761

$0.0761

74

Variable network charge (night units per kWh)

$0.0266

$0.0266

65

Maximum demand charge (June, July, August – peak kVA)

Withdrawn

$8.4573
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Code

Description

1 April 2022

1 April 2021

C5, Category 5 Non-domestic Option
70

Fixed daily supply charge ($/kVA/month)

Withdrawn

$4.7649

78

Variable network charge (day units per kWh)

Withdrawn

$0.0761

79

Variable network charge (night units per kWh)

Withdrawn

$0.0266

75

Maximum demand charge (June, July, August – peak kVA)

Withdrawn

$8.4573

Withdrawn

$7.5442

C6, Industrial Category
71

Fixed daily supply charge ($/kVA/month)

81

Fixed daily supply charge (per chargeable capacity kVA, per day)

$0.5178

NA

82

Variable network charge (day units per kWh)

$0.0300

$0.0484

83

Variable network charge (night units per kWh)

$0.0100

$0.0155

85

Maximum demand charge (June, July, August – peak kVA)

Withdrawn

$7.7671

$2.0672

$1.9801

MS, Miscellaneous Supplies
12

Public Lighting network supply charge (per fitting, per month)

18

Telecom Boxes (per month, per box)

$42.7841

$40.9809

19

Electric Fences (monthly charge - no 400V distribution line)

$12.3956

$11.8732

98

Electric Fences (monthly charge - fed from distribution line)

$16.5345

$15.8376

$109.1432

$104.5433

$43.6573

$41.8173

BS1

Building Services Temporary Supplies (3 months)

BS2

Building Services Temporary Supplies (per month > 3 months)

MVD

Variable network charge (day units per kWh) - Misc Supplies

$0.1242

$0.1242

MVN

Variable network charge (night units per kWh) - Misc Supplies

$0.0865

$0.0865

(All prices exclude GST)
For comparison purposes only, below is the change in the fixed daily supply charge had the charge
been on a per chargeable capacity kVA, per day basis on 1 April 2021.
Consumer group

1 April 2022

1 April 2021

C1, Standard Non-domestic Category

$0.0509

$0.0457

C3, Standard Commercial Category

$0.1907

$0.1567

C4, Large Commercial Category

$0.2220

$0.1567

C6, Industrial Category

$0.5178

$0.2480

(All prices exclude GST)
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Appendix D—Breakdown of the Required Revenue by GXP and Consumer Group
Table 28 shows the allocation of our Revenue Requirement by cost component and cost driver to the Dannevirke and Woodville GXPs.
Table 28: Required Revenue allocated to GXP by cost component and cost driver for the pricing year
Cost Component

Cost Category

Cost Driver

Dannevirke

Woodville

Total Required
Revenue

Service Interruptions and Emergencies

Operations & Maintenance

Installed Capacity

$312,524

$77,476

$390,000

Vegetation Management

Operations & Maintenance

No. of ICPs

$494,940

$129,060

$624,000

Routine and Corrective Maintenance

Operations & Maintenance

Installed Capacity

$195,528

$48,472

$244,000

Asset Replacement and Renewal

Operations & Maintenance

Installed Capacity

$352,591

$87,409

$440,000

System Operations and Network Support

Administration & Corporate Costs

Installed Capacity

$726,818

$180,182

$907,000

Business Support

Administration & Corporate Costs

Installed Capacity

$1,354,269

$335,731

$1,690,000

Building Depreciation

Depreciation Charges

RAB - Depreciation

$854

$388

$1,242

Vehicle Depreciation

Depreciation Charges

RAB - Depreciation

$85,425

$38,750

$124,175

Plant & Equipment Depreciation

Depreciation Charges

RAB - Depreciation

$85,425

$38,750

$124,175

Furniture & Office Equipment Depreciation

Depreciation Charges

RAB - Depreciation

$854

$388

$1,242

Computer Depreciation

Depreciation Charges

RAB - Depreciation

$5,126

$2,325

$7,451

Electricity Network Assets Depreciation

Depreciation Charges

RAB - Depreciation

$1,032,218

$468,233

$1,500,451

Network Discounts

Network Discount

No. of ICPs

$1,427,711

$372,289

$1,800,000

Dividend Payable to Owners (Scanpower Customer Trust)

Dividend

No. of ICPs

$107,078

$27,922

$135,000

Transpower Charges (net of Loss Rental Rebates)

Transpower Charges

System Demand

$2,171,681

$64,240

$2,235,921

Regulatory Costs/Levies

Regulatory Costs/Levies (inc. EA)

No. of ICPs

$23,795

$6,205

$30,000

$8,376,837

$1,877,820

$10,254,657

Total Revenue Requirement
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The allocation of our Revenue Requirement by GXP, by cost component, based on the D1, Standard Domestic consumer group's cost drivers is
shown in Table 29.
Table 29: Required Revenue allocated to the D1, Standard Domestic consumer group for the pricing year
Cost Component

Cost Category

Cost Driver

Required Revenue
Dannevirke

Woodville

Total

Service Interruptions and Emergencies

Operations & Maintenance

Consumption

$126,989

$39,331

$166,320

Vegetation Management

Operations & Maintenance

Consumption

$201,112

$65,518

$266,630

Routine and Corrective Maintenance

Operations & Maintenance

Installed Capacity

$97,914

$25,869

$123,783

Asset Replacement and Renewal

Operations & Maintenance

Installed Capacity

$176,567

$46,649

$223,216

System Operations and Network Support

Administration & Corporate Costs

Installed Capacity

$363,968

$96,161

$460,129

Business Support

Administration & Corporate Costs

Consumption

$550,288

$170,435

$720,723

Building Depreciation

Depreciation Charges

Installed Capacity

$428

$207

$635

Vehicle Depreciation

Depreciation Charges

Installed Capacity

$42,778

$20,681

$63,459

Plant & Equipment Depreciation

Depreciation Charges

Installed Capacity

$42,778

$20,681

$63,459

Furniture & Office Equipment Depreciation

Depreciation Charges

Installed Capacity

$428

$207

$635

Computer Depreciation

Depreciation Charges

Installed Capacity

$2,567

$1,241

$3,808

Electricity Network Assets Depreciation

Depreciation Charges

Consumption

$419,427

$237,700

$657,127

Network Discounts

Network Discount

Installed Capacity

$714,955

$198,685

$913,640

Dividend Payable to Owners (Scanpower Customer Trust)

Dividend

Installed Capacity

$53,622

$14,901

$68,523

Transpower Charges (net of Loss Rental Rebates)

Transpower Charges

Installed Capacity

$1,087,512

$34,284

$1,121,796

Regulatory Costs/Levies

Regulatory Costs/Levies (inc. EA)

Installed Capacity

$11,916

$3,311

$15,227

$3,893,249

$975,861

$4,869,110

Total Revenue Requirement
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The allocation of our Revenue Requirement by GXP, by cost component, based on the cost drivers for the C1, Standard Non-domestic consumer
group is shown in Table 30.
Table 30: Required Revenue allocated to the C1, Standard Non-domestic consumer group for the pricing year
Cost Component

Cost Category

Cost Driver

Required Revenue
Dannevirke

Woodville

Total

Service Interruptions and Emergencies

Operations & Maintenance

Consumption

$99,033

$25,414

$124,447

Vegetation Management

Operations & Maintenance

Consumption

$156,838

$42,335

$199,173

Routine and Corrective Maintenance

Operations & Maintenance

Installed Capacity

$84,607

$21,456

$106,063

Asset Replacement and Renewal

Operations & Maintenance

Installed Capacity

$152,570

$38,691

$191,261

System Operations and Network Support

Administration & Corporate Costs Installed Capacity

$314,503

$79,755

$394,258

Business Support

Administration & Corporate Costs Consumption

$429,145

$110,128

$539,273

Building Depreciation

Depreciation Charges

Installed Capacity

$370

$172

$542

Vehicle Depreciation

Depreciation Charges

Installed Capacity

$36,964

$17,152

$54,116

Plant & Equipment Depreciation

Depreciation Charges

Installed Capacity

$36,964

$17,152

$54,116

Furniture & Office Equipment Depreciation

Depreciation Charges

Installed Capacity

$370

$172

$542

Computer Depreciation

Depreciation Charges

Installed Capacity

$2,218

$1,029

$3,247

Electricity Network Assets Depreciation

Depreciation Charges

Consumption

$327,092

$153,592

$480,684

Network Discounts

Network Discount

Installed Capacity

$617,788

$164,789

$782,577

Dividend Payable to Owners (Scanpower Customer Trust)

Dividend

Installed Capacity

$46,334

$12,359

$58,693

Transpower Charges (net of Loss Rental Rebates)

Transpower Charges

Installed Capacity

$939,712

$28,435

$968,147

Regulatory Costs/Levies

Regulatory Costs/Levies (inc. EA)

Installed Capacity

$10,296

$2,746

$13,042

$3,254,804

$715,377

$3,970,181

Total Revenue Requirement
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The allocation of our Revenue Requirement by GXP, by cost component, based on the cost drivers for the C3, Standard Commercial consumer
group is shown in Table 31.
Table 31: Required Revenue allocated to the C3, Standard Commercial consumer group for the pricing year
Cost Component

Cost Category

Cost Driver

Required Revenue
Dannevirke

Woodville

Total

Service Interruptions and Emergencies

Operations & Maintenance

Consumption

$9,719

$5,214

$14,933

Vegetation Management

Operations & Maintenance

Consumption

$15,391

$8,685

$24,076

Routine and Corrective Maintenance

Operations & Maintenance

Installed Capacity

$2,422

$281

$2,703

Asset Replacement and Renewal

Operations & Maintenance

Installed Capacity

$4,368

$507

$4,875

System Operations and Network Support

Administration & Corporate Costs

Installed Capacity

$9,004

$1,044

$10,048

Business Support

Administration & Corporate Costs

Consumption

$42,114

$22,593

$64,707

Building Depreciation

Depreciation Charges

Installed Capacity

$11

$2

$13

Vehicle Depreciation

Depreciation Charges

Installed Capacity

$1,058

$225

$1,283

Plant & Equipment Depreciation

Depreciation Charges

Installed Capacity

$1,058

$225

$1,283

Furniture & Office Equipment Depreciation

Depreciation Charges

Installed Capacity

$11

$2

$13

Computer Depreciation

Depreciation Charges

Installed Capacity

$63

$13

$76

Electricity Network Assets Depreciation

Depreciation Charges

Consumption

$32,099

$31,510

$63,609

Network Discounts

Network Discount

Installed Capacity

$17,686

$2,157

$19,843

Dividend Payable to Owners (Scanpower Customer Trust)

Dividend

Installed Capacity

$1,326

$162

$1,488

Transpower Charges (net of Loss Rental Rebates)

Transpower Charges

Installed Capacity

$26,903

$372

$27,275

Regulatory Costs/Levies

Regulatory Costs/Levies (inc. EA)

Installed Capacity

$295

$36

$331

$163,528

$73,028

$236,556

Total Revenue Requirement
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The allocation of our Revenue Requirement by GXP, by cost component, based on the cost drivers for the C4, Large Commercial consumer group
is shown in Table 32.
Table 32: Required Revenue allocated to the C4, Large Commercial consumer group for the pricing year
Cost Component

Cost Category

Cost Driver

Required Revenue
Dannevirke

Woodville

Total

Service Interruptions and Emergencies

Operations & Maintenance

Consumption

$27,364

$4,489

$31,853

Vegetation Management

Operations & Maintenance

Consumption

$43,337

$7,478

$50,815

Routine and Corrective Maintenance

Operations & Maintenance

Installed Capacity

$5,371

$731

$6,102

Asset Replacement and Renewal

Operations & Maintenance

Installed Capacity

$9,685

$1,319

$11,004

System Operations and Network Support

Administration & Corporate Costs

Installed Capacity

$19,965

$2,719

$22,684

Business Support

Administration & Corporate Costs

Consumption

$118,579

$19,453

$138,032

Building Depreciation

Depreciation Charges

Installed Capacity

$23

$6

$29

Vehicle Depreciation

Depreciation Charges

Installed Capacity

$2,347

$585

$2,932

Plant & Equipment Depreciation

Depreciation Charges

Installed Capacity

$2,347

$585

$2,932

Furniture & Office Equipment Depreciation

Depreciation Charges

Installed Capacity

$23

$6

$29

Computer Depreciation

Depreciation Charges

Installed Capacity

$141

$35

$176

Electricity Network Assets Depreciation

Depreciation Charges

Consumption

$90,380

$27,131

$117,511

Network Discounts

Network Discount

Installed Capacity

$39,218

$5,618

$44,836

Dividend Payable to Owners (Scanpower Customer Trust)

Dividend

Installed Capacity

$2,941

$421

$3,362

Transpower Charges (net of Loss Rental Rebates)

Transpower Charges

Installed Capacity

$59,654

$969

$60,623

Regulatory Costs/Levies

Regulatory Costs/Levies (inc. EA)

Installed Capacity

$654

$94

$748

$422,029

$71,639

$493,668

Total Revenue Requirement
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The allocation of our Revenue Requirement by GXP, by cost component, based on the cost drivers for the C6, Industrial consumer group is shown
in Table 33.
Table 33: Required Revenue allocated to the C6, Industrial consumer group for the pricing year
Cost Component

Cost Category

Cost Driver

Required Revenue
Dannevirke

Woodville

Total

Service Interruptions and Emergencies

Operations & Maintenance

Consumption

$47,000

$0

$47,000

Vegetation Management

Operations & Maintenance

Consumption

$74,434

$0

$74,434

Routine and Corrective Maintenance

Operations & Maintenance

Installed Capacity

$4,702

$0

$4,702

Asset Replacement and Renewal

Operations & Maintenance

Installed Capacity

$8,479

$0

$8,479

System Operations and Network Support

Administration & Corporate Costs

Installed Capacity

$17,479

$0

$17,479

Business Support

Administration & Corporate Costs

Consumption

$203,668

$0

$203,668

Building Depreciation

Depreciation Charges

Installed Capacity

$21

$0

$21

Vehicle Depreciation

Depreciation Charges

Installed Capacity

$2,054

$0

$2,054

Plant & Equipment Depreciation

Depreciation Charges

Installed Capacity

$2,054

$0

$2,054

Furniture & Office Equipment Depreciation

Depreciation Charges

Installed Capacity

$21

$0

$21

Computer Depreciation

Depreciation Charges

Installed Capacity

$123

$0

$123

Electricity Network Assets Depreciation

Depreciation Charges

Consumption

$155,235

$0

$155,235

Network Discounts

Network Discount

Installed Capacity

$34,335

$0

$34,335

Dividend Payable to Owners (Scanpower Customer Trust)

Dividend

Installed Capacity

$2,575

$0

$2,575

Transpower Charges (net of Loss Rental Rebates)

Transpower Charges

Installed Capacity

$52,227

$0

$52,227

Regulatory Costs/Levies

Regulatory Costs/Levies (inc. EA)

Installed Capacity

$572

$0

$572

$604,979

$0

$604,979

Total Revenue Requirement
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The allocation of our Revenue Requirement by GXP, by cost component, based on the cost drivers for the MS, Miscellaneous Supplies consumer
group is shown in Table 34.
Table 34: Required Revenue allocated to the MS, Miscellaneous Supplies consumer group for the pricing year
Cost Component

Cost Category

Cost Driver

Required Revenue
Dannevirke

Woodville

Total

Service Interruptions and Emergencies

Operations & Maintenance

Consumption

$2,417

$3,028

$5,445

Vegetation Management

Operations & Maintenance

Consumption

$3,829

$5,044

$8,873

Routine and Corrective Maintenance

Operations & Maintenance

Installed Capacity

$511

$135

$646

Asset Replacement and Renewal

Operations & Maintenance

Installed Capacity

$921

$244

$1,165

System Operations and Network Support

Administration & Corporate Costs

Installed Capacity

$1,899

$503

$2,402

Business Support

Administration & Corporate Costs

Consumption

$10,476

$13,121

$23,597

Building Depreciation

Depreciation Charges

Installed Capacity

$2

$1

$3

Vehicle Depreciation

Depreciation Charges

Installed Capacity

$223

$108

$331

Plant & Equipment Depreciation

Depreciation Charges

Installed Capacity

$223

$108

$331

Furniture & Office Equipment Depreciation

Depreciation Charges

Installed Capacity

$2

$1

$3

Computer Depreciation

Depreciation Charges

Installed Capacity

$13

$6

$19

Electricity Network Assets Depreciation

Depreciation Charges

Consumption

$7,985

$18,300

$26,285

Network Discounts

Network Discount

Installed Capacity

$3,730

$1,039

$4,769

Dividend Payable to Owners (Scanpower Customer Trust)

Dividend

Installed Capacity

$280

$78

$358

Transpower Charges (net of Loss Rental Rebates)

Transpower Charges

Installed Capacity

$5,673

$179

$5,852

Regulatory Costs/Levies

Regulatory Costs/Levies (inc. EA)

Installed Capacity

$62

$17

$79

$38,246

$41,912

$80,158

Total Revenue Requirement
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Appendix E—Target Revenue by disclosed prices
D1

Standard Domestic

Code

Description

Price

Quantity

Revenue

10

Fixed network charge (per day, per ICP)

$0.3000

4,883

$534,689

23

Variable network charge (day units per kWh)

$0.1242

27,723,119

$3,443,322

24

Variable network charge (night units per kWh)

$0.0865

8,530,594

$737,896
$4,715,907

C1

Standard Non-domestic

Code

Description

Price

Quantity

Revenue

41

Fixed daily supply charge (per chargeable capacity kVA, per day)

$0.0509

50,751

$942,871

28

Variable network charge (day units per kWh)

$0.1242

18,756,362

$2,329,540

29

Variable network charge (night units per kWh)

$0.0865

7,107,674

$614,814
$3,887,225

C3

Standard Commercial

Code

Description

Price

Quantity

Revenue

51

Fixed daily supply charge (per chargeable capacity kVA, per day)

$0.1907

1,293

$90,028

57

Variable network charge (day units per kWh)

$0.0835

1,811,027

$151,221

58

Variable network charge (night units per kWh)

$0.0556

606,355

$33,713
$274,962

C4

Large Commercial

Code

Description

Price

Quantity

Revenue

61

Fixed daily supply charge (per chargeable capacity kVA, per day)

$0.2220

2,920

$236,608

73

Variable network charge (day units per kWh)

$0.0761

4,718,817

$359,102

74

Variable network charge (night units per kWh)

$0.0266

1,505,515

$40,047
$635,757

C6

Industrial

Code

Description

Price

Quantity

Revenue

81

Fixed daily supply charge (per chargeable capacity kVA, per day)

$0.5178

2,250

$425,243

82

Variable network charge (day units per kWh)

$0.0300

7,092,442

$212,773

83

Variable network charge (night units per kWh)

$0.0100

2,263,049

$22,630
$660,646
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MS
Code

Miscellaneous Charges
Description

Price

Quantity

Revenue

12

Public Lighting network supply charge (per fitting, per month)

$2.0672

824

$20,449

18

Telecom Boxes (per month, per box)

$42.7841

34

$17,515

19

Electric Fences (monthly charge - no 400V distribution line)

$12.3956

1

$193

98

Electric Fences (monthly charge - fed from distribution line)

$16.5345

1

$207

BS1

Building Services Temporary Supplies (3 months)

$109.1432

0

$425

BS2

Building Services Temporary Supplies (per month > 3 months)

$43.6573

0

$207

MVD

Variable network charge (day units per kWh) - Misc. Supplies

$0.1242

234,146

$29,081

MVN

Variable network charge (night units per kWh) - Misc. Supplies

$0.0865

139,694

$12,084
$80,161

Total Revenue

$10,254,657
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Appendix F—Director Certification for the Year-beginning Disclosures
(Pricing Methodology Only)
Clause 2.9.1 of section 2.9
We, Allan Benbow and Peter Clayton, being directors of Scanpower Limited certify that,
having made all reasonable enquiry, to the best of our knowledge:
(i)

The following attached information of Scanpower Limited prepared for the purposes
of clause 2.4.1 of the Electricity Information Disclosure Determination 2012 in all
material respects complies with that determination.

(ii)

The prospective financial or non-financial information included in the attached
information has been measured on a basis consistent with regulatory requirements or
recognised industry standards.

Allan Benbow

Peter Clayton

9 March 2022

9 March 2022
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Glossary
Abbreviation

Means

ACOT

Avoided Cost of Transmission

AMD

Anytime Maximum Demand

Capex

Capital expenditure

Code

Electricity Industry Participation Code 2010

Commission

Commerce Commission

CoSM

Cost of Supply Model

CPI

Consumers’ Price Index published by Statistics New Zealand

DDA

Default Distributor Agreement

DG

Distributed Generation

EA

Electricity Authority

EV

Electric Vehicles

GXP

Grid Exit Point

HV

High Voltage

ICP

Installation Control Point as defined in the Code

kVA

Kilovolt-ampere

kW

Kilowatt

kWh

Kilowatt-hour

LRMC

Long-Run Marginal Costs

LV

Low Voltage

Opex

Operating expenditure

RAB

Regulatory Asset Base

RCPD

Regional Coincident Peak Demand

SAIDI

System Average Interruption Duration Index

SCI

Statement of Corporate Intent

ToU

Time-of-Use Pricing

TPM

Transmission Pricing Methodology
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